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WILL PROHIBIT SEPARATION 


DECISION FOR | MINNESOTA. 
Attorney-General of State Declares His 
Mind Made Up on Subject, and Re- 


straining Order Will be Issued. 


At the hearing at St. Paul last Sat- 
urday on the question of separation, 
the Attorney-General listened to legal 
arguments from Attorney Brown, of 
Winona, representing the Western In- 
surance Bureau, and Judge Thomas 
Bates, of Chicago, representing the 
Union. No testimony was heard on 
either side, and at the close of the argu- 
ments the Attorney-General stated that 
his mind was made up on the subject 
and that an order to prohibit separa- 
tion in the State would shortly be is- 


sued. 

This will probably come through the 
Insurance Department, before whom the 
case was first brought. It remains to 
be seen what shape the prohibition will 
take before it can be definitely stated 
whether the matter will be carried fur- 
ther. If it is very drastic, the Union 
companies may seek to test it by an 
injunction process. 

There are not many mixed agencies 
in Minnesota at present, and the en- 
forcement of such a provision will mean 
that the lines of demarcation between 
the two classes of companies will be 
still more sharply drawn there. The 
present case had its origin in the at- 
tempts of Union special agents to force 
out non-Union companies in several im- 
portant mixed agencies in the State. 
While the decision will have no effect 
on the transfer of companies from of 
fices which they do not wish to stay in. 
it is likely to put an end to coercive 
methods on the part of field men as 
against local agents. 





WITH NEWARK FIRE. 


Charles G. Beadell, a Well-Known 
Western Field Man, to Travel Min- 
nesota for Company. 

Charles G. Beadell, special agent in 
Minnesota for the Fidelity-Phenix, has 
resigned to take a position in the same 
field for the Newark Fire, under the 
jurisdiction of General Agent Carroll 

L.. De Witt of Chicago. 

Mr. Beadell is a graduate of Armour 
Institute, studied at Wisconsin Univer- 
sity, and has been with the Fidelity- 
Phenix for six years past. He was with 
the big Sexton agency at Minneapolis 
for several years before going on the 
road. He takes up his new work De- 
cember 1. 





Fire Prevention Day at Burlington. 


Burlington. Iowa, made a start for 
Fire Prevention on Monday with a big 
luncheon of the Commercial Club and 
talks by fire insurance men and others. 
General Agent Carroll L. De Witt of 
the Newark Fire made an address on 
the fire waste. 
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Organized 1853 


THE HOME 


Insurance # Company 
New York. 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
$30,178,913 
16,349,300 
1,500,000 


Assets, January Ist, 1911.. 

Liabilities (including capital). 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves...............200.-eeee0: 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Since 1806, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











THE EXAMINATION 


into the affairs fo the 


Pittsburgh Life and Trust Company 


BY THE NEW YORK INSURANCE DEPARTMENT 
The Report Sets Forth: 


That the policyholders of the entire 
Company are being treated fairly 


Has Just Been Completed. 
That the affairs of the Company 
are in good condition 


That the Company is steadily in- 
its 


That such condition appears to be 
the result of the management 


That the expenses incurred are well within the lawful limitations 





cr 


The above is certainly a high compliment coming, as it does, from the Depart- 
ment of the State that recently enacted the most exacting laws for the conduct of 
life insurance companies that are on the statutes of any commonwealth. No other 
life insurance company has been admitted to the State of New York since the 
enactment of these laws. 


W. C. BALDWIN, President 


12,329,613 














$3.00 a Year; 15c. per wien 


STATE HEALTH DEPARTMENTS 


VALUE OF ORGANIZED EFFORT. 
Robert Lynn Cox. Discusses Interesting 
Subject Before Conference of 
Sanitary Officers. 
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‘efficiency,’ ‘conservation’ and ‘co-opera- 
tion.’ Now, what do they suggest? We 
must have greater efficiency, and that 
we can get through conservation, not 
so much of property, as energy. That 
conservation of energy we must get 
through co-operation. In your case it 
can be accomplished by the organiza- 
tion of some central bureau for the dis- 
semination of information and the 
transmission of enthusiasm. ! should 
like to see the States have such a bu- 
reau, not to meet once a year, but to 
be on the ground and working 365 days 
in the year; such a clearing house would 
be worth while and could accomplish 
much.” 


SPRINGFIELD LIFE MEN 
Hold First Fall Meeting and Hear 
Reports from National 
Convention. 


About 25 members of the Life Under- 
writers of the Western Massachusetts 
association met last Friday evening at 
Barr’s restaurant, Springfield, for the 
first of their monthly meetings this 
tall. The association consists of mem 
bers from Pittsfield, Holyoke and 
Springfield. A business meeting Was 
held after the banquet, at which the 
report of the treasurer was read, and 
addresses were given by. H. S. Waldron 
and E. B. Ransehousen on the doings 
of the underwriters at the national 
convention in Chicago. Their speeches 
were supplemented by one from Henry 
Chippin of Easthampton, who was also 
present at the convention. Excerpts 
were read from the speeches at the na- 
tional convention, telling of the work 
which the national association had 
done during the past year, and anec- 
dotes and stories were told illustrating 
the character of the men in the under- 
writing profession. 

The business meeting was short, as 
there was no important business to be 
transacted, and the election of officers 
of the association does not come till 
spring The report of the treasurer 
showed that the finances are in a 
sound condition. Only one matter ot! 
business came up before the members 
ot the association, and that was the 
adopting of some regular time for the 
monthly meetings, instead of providing 
for them haphazardly at the last mo- 
ment. It was decided to set the first 
Friday in each month as the time for 
the meeting. 


JOHN J. OLIVER SECRETARY. 





Well-Known Detroit Man With Michi- 
gan State Life—Progress of 
Company. 





In succession to Franklin B. Mead, 
recently resigned, John J. Oliver has 
been elected secretary of the Michigan 
State Life, of Detroit, having charge of 
all detail home office affairs 

For the past 12 years, Mr. Oliver has 
been identified with “The Indicator” of 
Detroit, and in addition has been in 
close touch with life insurance home 
cffice matters in handling the interests 
of the Imperial Life. Commencing with 
the institution as an agent, he advane- 
ed, through efficiency in its service, un- 
tit he reached the position of secretary 
and general manager. Since the Com- 
pany ceased business, retiring from the 
agency field, he has been in charge of 
its affairs and has given a most satis- 
factory account of his stewardship. Mr. 
Oliver was also identified with the Na- 
tional Life, of Vermont, for many years, 
his entire service in connection with 
life insurance extending over a period 
of twenty years. 

He possesses a wide acquaintance 
throughout the Middle West, and no 
better man could be secured for the 
duties assumed. 

Speaking of the affairs of the Com- 
pany, Mr. Oliver paid a tribute to the 
organizing ability of President Apps, 
stating that the Company is in a most 
admirable position for permanent prog- 


APPOINTS NEW MANAGER. 


R. C. Turner Takes Metropolitan Ter- 
ritory for Fidelity Mutual—W. H. 
Miller Assistant. 


The Fidelity Mutual Life has ap- 
pointed Roger C. Turner as manager sf 
the Company for Greater New York, 





and William H. Miller, of Brooklyn, as- 
sistant manager, the appointment tak- | 
ing effect November 1. Both have for | 
many years been identified with the 
Brinkerhoff New York city agency of 
the Mutual Life. | 

Mr. Turner is a young man, 34 years 
of age, who has made a success as a 
producer of life insurance, being one 
ot the high grade men in this city. He 
is a graduate from Brown University, 
a Mason and an Elk. His father is one 
of the prominent business men of New 
York, and in his home city (Paterson, 
N. J.) young Mr. Turner is commis- 
sioner of highways. 

Mr. Turner has rendered a good ac- 
count of his service with the Mutual 
Life during the past. six-and-a-half 
years. 

The assistant of Mr. Turner, Mr. Mil- 
ler, has been identified with the Mu- 
tual Life for some seven years, and is 
a $200,000 man. 

The team appointed by Supervisor 
Paul Alexander should produce a fine 
business for the Fidelity Mutual in 
Gotham and build up one of the strong- 
est, most progressive agencies of the 
Company. 





PROGRESS OF HARTFORD LIFE. 





Results for First Ten Months of 1911 
Show Increase of Over 20 Per 
Cent. 

Under the aggressive management of 
John G. Hoyt, president, and T. F. 
Lawrence, vice-president and secretary, 
the Hartford Life shows good gains 
over 1910, which was a banner year. 
The first ten months have recorded an 
increase of 20 per cent. over last year. 

During the past few months new 
territory has been opened up _ in 
‘lennessee and Georgia, and application 
tor admission has been made to Cali- 
rornia. 

Hartford Life recently added a “pre- 
mium waiver” to its up-to-date policies, 
under which the insurance is kept in 
force in case of total disability, without 
further premium payments, and has 
just put out a “Coupon Policy,” on the 
twenty payment life plan, each Coupon 
representing additional insurance, or 
entitling the holder to its cash value 
year by vear. 


Manager for Fidelity Mutual. 





J. A. H. Gilbert has been appointed 
manager of the Fidelity Mutual Life 
for Northern New Jersey with head- 
quarters at Newark. The territory will 
include some half dozen counties, ex- 
tending to Trenton. 

Mr. Gilbert, who is 38 years of age, 
was for many years with the Equitable 
Life in Newark and New York city, 
and was at one time stenographer for 
Gage E. Tarbell, then vice-president of 
the Equitable. 





Will Dine Actuaries. 

The American Institute of Actuaries 
will hold a meeting in Indianapolis 
November 3 and 4. 

The American Central Life of that 
city will give a dinner in honor of the 
members and their wives on Friday 
evening at the Das Deutsche Haus. 





ress. At the close of the present year 
it will show about $8,000,000 insurance, 
while a substantial gain will also be 
shown in the surplus account. } 

It is the intention to continue the | 
present policy of restricting the scope 
of operations to a limited territory, and 
increase the efficiency of the producing 
force. 





November 2, 1911. 





INTELLIGENT SALESMANSHIP 





The average prospect has no time for ratios and 
literature. 


The report of the New York Insurance Depart- 
ment contains the net cost schedule for twenty years 
of all Companies. 


We have this information in pamphlet form. 


See where the UNION CENTRAL stands. 


L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 








The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 


Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 








Good Territory and 
Remunerative Contracts 
for Men Who Can ‘Do Things’’ 














| NSURANCE MEN will note the signifi- 
pe Ca, in eae orthwes ern’s 
usiness during the past 4 
IMPORTANT FACTS relating to. this 
business are shown by the following per- 


The Northwestern 


Mutual Life Insurance Co. 





centages: ce - 
pen: ortali | 
of Milwaukee 1906 86s 1.7659 7D. 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For isto m 10.0 o. he 
1906 ‘ p a $93,563,452 t is capable of easy demonstration that 
The N 
sone . ss 108,988,684 sur > senna is the best Company to 
ey ero e The Northwestern’s new (1910) poli 
1908 ee contract with its Dividend Options, Paid-u> 
1909 - . - 113,716,188 and Endowment Options, Options of Settle- 
1910 = “ee” 119,229,233 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance. ‘ . 
For Sarther information or an Agency, 


addres 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


























FIRST IN BENEFITS TO POLICYHOLDERS 


MAXIMUM 
DIVIDENDS 





MINIMUM 
NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 





PAID POLICYHOLDERS IN 1910 
$56,751 ,062.28 
APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 


Assets (Jan. 1, 1911) - - - ~ 

Legal Liabilities - - - $487,354,777.82 

Reserve for Deferred Dividends and 
Contingencies - - - 


$572,859,062.98 


85,504,285.16 
—— $5 72,859,062.98 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 


New York, N. Y. 


34 Nassau Street 
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LIRUTENANTS FOR P. D. GOLD 


CORPS 





GREAT OF WORKERS. 





Committees Named by Head of Amer- 
ican Life Convention Forecast Suc- 
cessful Administration. 








Announcement by P. D. Gold, Jr., 
president of the American Life Con- | 
vention of the personnel of the various | 
committees for the current year,, shows | 
that careful selection has been made} 
with the idea of forming a perfect | 
working organization, | 

The entire roster, officers, executive | 
committee and standing committees, is | 
given herewith: 

Officers—P. D. Gold, Jr., president, | 
N. C.; T. W. Blackburn, secretary-treas- | 
urer, Omaha, Neb. 

Executive Committee—P, D. Gold, Jr., 
Raleigh, N. C.; T. W. Vardell, Dallas, 
Tex.; Isaac Miller Hamilton, Chicago, 
Ill.; M. A, Woollen, Indianapolis, Ind.: 
Thos. L. Miller, San Francisco, Cal.; W. 
A. Lindly, Lincoln, Neb.; G. A. Grims- 
ley, Greensboro, N. C. 


Committees. 
Membership—M. D. Johnson, chair- 
man, Florida Life, Jacksonville, Fla.; 


Wallace A. Taylor, American National 
Life, Lynchburg, Va.; Geo. B. Peak, 
Central Life, Des Moines, Iowa; Dr. 


Felix G. Cross, Columbia Life, Cincin- 


nati; Jas. A. Stephenson, Southland 
Life, Dallas. 
Next Annual Meeting—Samuel B. 


Smith, chairman, Volunteer State Life; 
Frank P. Manley, Indianapolis Life; 
Dr. W. F. Weese, Central Life, Ottawa, 
Ill.: H. G. Scott, Reliance Life; B. F. 
Reinmund, Midland Mutual, Columbus, 
Ohio. 

Credentials—Julian Price, 
Greensboro Life, Greensboro, N. C.; 
Wm. Mitchell, Mississippi Valley Life, 
Little Rock, Ark.;: A. W. Koch, South- 
ern Union Life, Waco, Texas; Thos. F. 
Daly, Capitol Life, Denver, Colo.; Frank- 
lin B. Mead, Michigan State Life, De- 
troit, Mich. 

Uniform Laws—Dan W. Simms, chair- 
man, Lafayette Life, Lafayette, Ind.; L. 
A. Dean, State Mutual Life, Rome, Ga.; 
Hope Thompson, Northern Life of Tlli- 
nois, Rock Island, Ill.: Samuel B. Smith, 


chairman, 


Volunteer State Life, Chattanooga, 

Tenn.; Guilford A. Deitch, Reserve 
Loan Life, Indianapolis, Ind. 
Departmental Supervision — Henry 


Abels, chairman, Franklin Life, Spring- 
field, Ill.; Chas. F. Coffin, State Life, In- 
dianapolis; Robt. D. Lay, National Life. 
U. S. A.; Massey Wilson, International 
Life, St. Louis, Mo.: Wilmer L. Moore, 
Southern States Life, Atlanta, Ga. 
Finance—John M. Sarver, chairman, 
Ohio State Life, Columbus, Ohio; Fred 
Baker, Intermediate Life, Evansville, 
Ind.; W. H. Wynn, State Life, Indian- 





AGENCY 


Part I.—Agency Arguments. 

Insurance for Bachelors, Men of Means, 
btors and Creditors, Partners, Women 

and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 





ARGUMENTS 


AND 


PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 


Valuable Work for General Agents and Solicitors. 


Address ‘*THE EASTERN UNDERWRITER,”’ 105 William St., New York City 


Part II.—Principies of Life Insurance. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. 

Sub-standard Risks and Hazardous Occupa- 


tions. 
Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. 
Surrender Options. 
Dividends (Bonuses) and Their Sources. 
Supervision. 
Annual Statements. 
Comparisons. 
Definitions of Words. 





Special Prices for Quantities. 


‘DR. BURRAGE PASSES AWAY 


| city, 








apoiis; Clem E. Peters, Conservative 
Life, Wheeling, W. Va.: F. W. Coch- 
nower, Guarantee Life, Houston, Tex. 

Medical Examinations—Robt. D. Lay, 
chairman, National Life, U. S. A.; G. 
W. Van Fleet, Peoria Life; Arthur F. 
Hall, Lincoln National Life, Fort Wayne, 
Ind.; T. J. Owens, Meridian Life, Indian- 


apolis; E. P. Melson, Missouri State 
Life. 

Agents and Agencies—Jas. Chappelle, 
chairman, Great Western Life, St. 
Louis, Mo.; D. P. Campbell, Western 
Reserve Life, Muncie, Ind.; Chas. G. 


Taylor, South Atlantic Life, Richmond, 


Va.; J. H. O’Reilly, Occidental Life, 
Albuquerque, N. M.; C. L. Wakefield, 


Sam Houston Life, Dallas, Tex. 

Grievances—E. W. Randall, chairman, 
Minnesota Mutual Life, St. Paul: Dr. J. 
M. Emery, Des Moines Life; Bertram 
Day, Lafayette Life; W. K. Bellis, Re- 
serve Loan Life, Indianapolis; J. C. 
Riheldaffer, Southern States Mutual, 
Charleston, W. Va. 

Miscellaneous Subjects—Sydney A. 
Foster. Royal Union Life, Des Moines, 
Iowa; I. Smith Homans, Commonwealth 
Life, Louisville, Ky.; S. C,. Renick, In- 
diana National Life, Indianapolis, Ind.; 
C. M. Atherton, Western Mutual Life, 
Council Bluffs, Iowa: W. E. Napier, 
Seranton Life, Scranton, Pa. 

Resolutions—B. H. Robison, 
man, Bankers Reserve Life, Omaha, 
Neb.: C. R. Porter, State Mutual Life, 
Rome, Ga.; O. S. Carlton, Great South- 
ern Life, Houston, Tex.;: S. P. Lock- 
wood, Columbia Life & Trust, Portland, 
Ore.: C. W. Welty, Lamar Life, Jack- 
son, Miss. 

Preparation of a form for annual re- 
ports to the convention on cost of new 
business: 

W. C. Baldwin, chairman, Pittsburgh 


chair- 


Life & Trust: Arthur F. Hall, Lincoln 
National Life, Ft. Wayne. Ind.: J. B. 
Reynolds, Kansas City Life; Henry 


Abels, Franklin Life; A. W. Koch, South- 
ern Union Life, Waco, Tex. 

To ascertain wishes of members of 
the convention in reference to employ- 
ment of a convention actuary: 

Isaac Miller Hamilton, chairman, Fed- 
eral Life; J. B. Reynolds, Kansas City 
Life; Henry Abels, Franklin Life. 





HOW TO SUCCEED. 





In speaking of “How to Suceed”’ in 
life insurance work, J. L. Kampfert, 
superintendent of the Evansville (Ind.) 
district of the Public Savings, says: 

“To be successful in both Industrial 
and Ordinary, you must have confi- 
dence in your company, your manager, 


your superintendent and, last of all 
but not least, in yourself. Make an 
earnest, diligent straight canvass your 
hobby. Make the business as nearly 
as possible lapse proof when you 
write it, also giving it conscientious 
care after it is written Never seek 


advice from a man in the business 
who has been a failure, a knocker, a 
kicker, a grunter, a grumbler, or a man 
with a grouch, but study the ambitious 
man, the optimistic man, the man with 
ideas, the man who expects big things 
gets big things—the successful man 
Watch their points of success and 
adopt them. Have progressive ideas of 
your own and put them into use. Have 
a bulldog determination to lead your 
staff in all points of excellence. Work, 
push, tug and pull for business from 
Monday morning until Saturday night, 
and the increase in your earnings will 
be a delight, and your name listed among 
the successful.” 





Entering Virginia. 





Concluding that the Old Dominion 
State is a good field for business, the 
Hartford Life, of Connecticut, has made 
application for entry there. 


HIS DEATH WAS UNEXPECTED. 





Medical Chief of Prudential Had Charge 
of 11,000 Examiners—Long Period 
of Service. 





In the passing away of Dr. Robert L. 
Burrage, chief of the Prudential’s staff 
of 11,000 medical examiners in the 
United States and Canada, the Compa- 
ny loses not only a most capable of- 
ficial, but a man whose personality was 
an inspiration to all with whom he came 
in contact. Dr. Burrage died at his 
home in Orange, N. J., Sunday, the of- 
ficial cause of his death being given as 
myocarditis. 

Dr. Burrage was 54 years, of age and 
had been with the Prudential nearly 
22 years. He graduated from Bellevue 
Hospital Medical College, New York 
in 1878, and held a conspicuous 
position among medical men in the life 
insurance profession. 

Anniversary of Dr. Hamill’s Death. 

A strange coincidence in connection 
with the death of Dr. Burrage is that 
it occurred on the anniversary of the 
death of the late Edward H. Hamill, 
consulting medical director of the Pru- 


dential, on October 29, 1910. Dr. Bur- 
rage, Dr. Hamill and Dr. Leslie D. 


Ward, former vice-president of the Pru- 
dential, who died in Europe a year ago 


in July, had been closely associated 
in the direction of the medical work of 
the Company for more than twenty 
years. 

Dr. Burrage was born in Newark, 
June 14, 1857, of English parentage. 
Upon graduation from Bellevue Hospi- 
tal Medical College, he practised in 
Newark. He entered the medical de- 


partment of the Prudential in January, 
1890, and in 1898 was made associate 
medical director. After 10 years he was 


promoted to medical director of the 
Company and placed in entire charge 
of the Company’s vast army of medical 


examiners as well the medical 
partment of the home office. 

Dr. Burrage was a man of unusually 
robust health, and traveled widely for 
the Company. He addressed nearly all 
the important agency conventions of 
the Company held in recent years. He 
had a wide medical experience in the 
life insurance field and, while of a nat- 
urally retiring disposition, was extreme- 
ly popular with his associates. by whom 
his death is severely felt. He was a 
man of clear medical judgment and 
eminently practical in his work. His 
writings on tuberculosis were widely 
distributed by the National Association 
for the Prevention of Tuberculosis. 

Dr. Burrage was a member of the 
American Medical Association, and one 
of the Executive Committee of the In- 
ternational Medical Directors Associa- 
tion. His death is a big loss to those 
associated with the medical work of the 
Prudential. 
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JOHN F. DRYDEN, President 


THE'PEOPLE WANT LOW-COST 


Life Insurance Policies. The Prudential 
sells them. We want YOU to sell them. 


Write us about an agency. Good Contract. 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 









Home Office, NEWARK, N. J. 
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PAVES WAY FOR NEW BUSINESS. 
New York Life Men Act Promptly, Fol- 
lowing Suspension Order by 
Company. 

The New York Life has issued a 
especial notice to its field men in the 
United States and Canada relative to 
the suspension of business during the 
balance of the year, which we re- 

produce herewith: 

“The home office is sending instruc- 
tions to cashiers in the United States 
and Canada canceling the order sus- 
pending the delivery until 1912 of poli- 
cies mailed from:the home office during 
the week ending October 21. We found 
that we were able to do this owing 
to the prompt response of the field for 
the report or cancelation of outstand- 
ing business which the agents knew 
could not be placed and therefore re- 
turned. The cashiers will notify the 
field force of the particular policies 
which have been released under this 
order canceling suspension. To prevent 
any mistakes, however, this is to notify 
the field that said order of cancelation 
of the suspended business applies only 
to policies which were invoiced to 
branch offices from the home office on 
er before October 21; that is to say, 
policies sent with home office invoices 
| 1 at the home office on or before 
October 21. 

t will be the policy of the home 
office to release business which has 
been suspended, owing to the limitation 
of Section 96, for delivery in 1912, as 
fast as the cancelation of outstanding 
business and the margin of safety under 
the limitation law will permit. 

“IT again refer the agents of the 
npany to the second page of the 
illetin of October 21, setting forth the 
> delivery of policies 
inder of 1911, and 
specially call your attention to Rules 
3 and 4 contained in said Bulletin, which 
reads as follows: 





“(3) Applications received at the 
home office, upon which the first pre- 
miums have been collected in full in 


idvance and for which coupon receipts 
lave been given and the money paid 
to the cashier, will be treated as 1911 
S and if such policies are 
written they will be, until further 
ic t out for immediate delivery. 
t, where for 
reasons a policy sent out for 
delivery in 1912 as aforesaid should be 
eleased for immediate delivery (such 
as an applicant going abroad to be 
bsent for some months), the home 
office will consider the case and if the 
gin of safety permits the release 
policy, instructions accord- 
issued. ' 


ere you h 


business; 


“(4) Upon specific requ 


es 





ia? 
specia 











V he ive an applicant who 
insists upon delivery of his policy this 

re and collect the full pre- 
mium in cash in advauece, in exchange 
or the coupon receipt, in accordance 
with Rule 3 





“In special cases where you did not 
ollect full premium in cash with the 
application in exchange for the coupon 
receipt, and where for special reasons 
it is necessary to deliver the policy 
ior to January 1, 1912, in order to 
ave the business, write direct to me, 


tating the facts, and the case will be 
refully considered; if the margin of 
ty permits and the reasons are 


satisfactory, in such special cases in- 

structions will be issued releasing said 
policy from the suspension order. 

“These rules ought to make it 

possible for every agent to more actively 

for business than ever before: the 

t that the Company is well up 

to its limit will make applicants more 

irous than ever of getting insurance 

e New Yo Life: the agents will 

incentive than ever to 

remiums in advance and thete- 





by, until further notice, secure im- 
mediate delivery of policy if the cane | 
is approved, and be able thus to secure 
the commissions more promptly than 
usual. On the other hand, the Com- 
pany’s liberal rules as to delivery in 
1912 is an advantage and opportunity 
that I hope every agent will improve 
to write the largest possible amount of 
high-grade business for 1912 delivery.” 





Keep After Renewals. 





“The business that stays is the 
business that pays,’ is a saying not 
only proven, but one that cannot be 
disproved, and it will prove a profit- 
able proverb for any man entering’ the 
life insurance business to niche away 
in the back part of his head. 

There are men grown old in the life 
iusurance work who have gone on the 
theory that ‘each day should take care 
of itself—let the morrow go hang,” but 
in this day of “everlasting hustle,” this 
class of solicitors has come into an old 
age made empty because they have not 
the energy, ambition and initiative to 
compete with the young blood that is 
always fighting for an opening, and 
they have nothing conserved for the 
Autumn of life. 

A to-day’s brokerage commission is | 
by no means the biggest thing in life | 
insurance to the agent; nor is an ap-| 
proved and paid-for application a com- 
pleted satisfaction to the company; nor 
is a delivered and paid-for policy an 
ell-time , asset for the insured. “The 
business that stays is the business that 
pays’—pays agent, pays insured, pays 
company. Only through the policy 
being maintained by yearly renewals to 
maturity or death will the company 
work out to perfection the result origin- 
ally contemplated. Not otherwise does 
the insured get his greatest gain, nor 
the agent, of whom we are talking, 
realize his maximum reward of cash 
and conscientious satisfaction. 

Accepting the foregoing, how then | 
are we best to conserve the interesis | 
of company policyholder and ourselves? 
I can only answer from personal ex- 
verience and observation. First of all, 
he duly careful of the risks you solicit; 
know that they not only need the| 
irsurance and are able to keep it up, 
tut make them value it after they get 
it. Do not conclude that you are 
through with your obligation the minute 
you deliver a policy and finger the cur- 
rency handed you in settlement of the 
first premium. Keep in friendly touch 
with the people you have insured, make 
them feel that through you the com- 
pany has an interest in them and wants 
them to have an interest in their com- 
pany. Following this practice has 
taught me that virtue is not its own 
only reward. I have not only been 
able to secure much new _ business 
through the friendly assistance of policy- 
holders who have been made to feel 
that they were part of the Security 
Mutual family, but have frequently ‘“‘re- 
peated” on my customers, in some cases 
four or five times in as many years, 
simply on their assumption that the 
company and the agent that have “treat- | 
ed them right” are worthy of handling | 
their entire life insurance program, 

After all, life insurance is but the 
unification of a number of people who 
have a high aim. There is no longer | 
any doubt about the old, established | 
companies striving to the utmost of 
ability and conscience to accomplish 
best results for insured and beneticiar- 
ies—it is up to the policyholders to 
maintain policies, and, most of all, to 
agents to use every care, every energy | 
to see to it that as nearly as possible 
every policy put on the books sticks. | 
Only by working to this end can an| 
agent fulfill his entire obligation to} 
himself, his company and his clients. 
Chas. P. Ligon, Gen’l Agent of Security 
Mutual Life. 











In the interest of the specialties 


branch of the Hartford Fire, which is 
under his immediate supervision, C. S. 
Timberlake is making an extended trip 





Incorporated as a Stock 


BANKERS) 


Company by the State of Illinois 
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COMPANY 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 


field for you—MR. AGENT 


WHY don’t you write the Company AT ONCE? 








COME SOUTHWEST 


“WRITE BUSINESS IN WINTER RESORT” 
—REASONS— 


1—CROPS—"‘Greatest in History.” 


2—FINANCIAL CONDITIONS—"Fine,” 


3—COMPANY—“Good as Any,” 
4—POLICY CONTRACTS—“‘The Best,’ 


By closing its first year with $3,089,500 in paid-for business 
on its books and with over $300,000 ‘‘in suspense,” the Mid- 
Continent Life, of Oklahoma, proved its right to the title: 


‘*The Young Giant of the Southwest.” 
thusiastic bunch of ‘‘ go-getters” did it. 


A hustling and en- 
It is easy to write 


life insurance in Oklahoma, Kansas and Arkansas. 


LET US SHOW YOU 


Ask FRANK K. KOHLER, Agency Director 


Mid-Continent Life Ins. Co. 


MUSKOGEE, OKLA. 








YOU KNOW US 


IF YOU DON’T, WE BETTER GET ACQUAINTE 





It won't do any harm to broaden your acquaintance among 
the life companies, then if you want to make a change, now or 
later, you'll know where to turn, to clasp hands with success. 
Right now we have a State Manager position open in Nebraska and 
So. Dakota, for the right men; and splendid territory open in other 
States. If you would get acquainted with us, our “Dandy Line” of 
policies, our splendid agents’ contracts, aid our fair and liberal 
treatment, you would be just as enthusiastic as we are. 

All correspondence confidential. 


DES MOINES LIFE INSURANCE CO. 


Cc. E. RAWSON, President 
W. A. HARBACH, Secretary 


Des Moines, Iowa 

















among the Company’s agencies. 


(ireat Southern Life Insurance Company 





J. S. RICE 


President 


J. T. SCOTT 


Treasurer 


HOUSTON, TEXAS 


Insurance written first year over 


| SIX MILLION DOLLARS 


New Insurance Written During 1911 


January $627,400 
February 600,400 
March 655,585 
JI® April . 1,135,150 $3,018,535 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 
Company. Address 


O. S. CARLTON, Vice President 
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“THE FLYING DOLLAR.” 





Business World No Utopia—Numberless 
Get-Rich-Quick Schemes to Separ- 
ate People from Their Cash. 





The recent exposure, in New York 
city, of another get-rich-quick scheme, 
revealing as it does the existence of 
countless numbers of innocent victims 
who had fondly dreamed of sudden 
wealth, is only another illustration of 
the fact that about the easiest thing 
tc do is to lose money. Most of us 
find it hard enough to make it, harder 
still to save it, and hardest of all 
properly to invest the savings so that 
a fair income may be obtained without 
risk of loss. Probably a majority of 
men find it easier to make money than 
to keep it. 

It is human nature to long for wealth. 
The lure of gold and what it brings 
is irresistible to most of us. No one is 
quite content with what he has. If a 
man has a snug little home for his 
family and earns enough to support it 
in comfort, he should perhaps, be 
content. But he seldom is. If he is 
offered a way in which he thinks he 
can double his money, his imagination 
at once pictures the pleasures that 
the new and larger amount would bring 
him—new clothes for his wife, a better 
school for his boy, a wing on the house, 
a servant, an automobile. Countless 
things he has perhaps secretly longed 
for suddenly flash before his eyes in 
fascinating procession. 

That is why the unscrupulous pro- 
moter flourishes like a green bay tree. 
He knows only too well how to play 
upon this particular human weakness. He 
is a master painter of alluring pictures 
of the future and the glittering de- 
lights of wealth. He knows just how 
to reach the slowly acquired hoard of 
the school teacher, the country minister, 
tle clerk, the farmer and the shop- 
keeper. His letters (usually marked 
“eonfidential”) and his circulars un- 
failingly reach just the people he wants 
end they draw fascinating pictures of 
the returns on the “investment” in the 
gold or silver mine or patent article 
or whatever his scheme is. “This is 
not a speculation, it is an investment,” 
is a favorite catch phrase. And from 
savings banks and slender purses all 
over the country come the dollars, most 
of them hard-earned and all accom- 
panied with hopes as fond as they are 
vain. 

Victim of Ill-Advised Friends. 

The man or woman with money to 
invest is also often the victim of friends 
who are honest enough but ill advised. 
They are enthusiastic over some pet 
scheme, some business that a friend or 
relative is embarking in and where the 
prospects seem brilliant. They pride 
themselves on ‘having “inside informa- 
tion” and will let one or two of their 
friends in “on the ground floor.” The 
widow, especially, is the most pathetic 
victim of her well-meaning friends. 
Upon the death of ‘ther husband she 
suddenly finds herself the controller of 
his estate. Her friends are eager with 
advice to her as how to earn, with this 
money, a larger interest return than 
the savings bank, real estate mortgages 
or bonds can bring her. Few women 
can resist the enthusiastic and well- 
meant but often mistaxen advice of 


“women with money to invest. A 


their friends at such a time. She sells | 
a few good bonds, invests in some pre- | 
carious stock and, in the end, comes | 
to grief. It is astonishing how lightly 
men will give advice of this nature to 


widow’s fund should never be invested 
in business ventures. Safety should be 
the first consideration. 

When a business man dies and leaves 
an estate to be settled up, there are al- 
most always found among his invest- 
ments a certain amount of wall paper. 
“Wall paper” is a slang phrase for worth- 
less stock—handsomely engraved certifi- 
cates of stock in business enterprises 
that have come to grief.. Even the most 
conservative man will sometimes take 
a “flyer” in some hazardous, speculative 
“investment” in hopes of large retufhs, 
and it is reasonably safe to state that 
out of, say, one hundred average estates 
left by business men, a careful analysis 
will show that in the vast majority of 
them the man would have been better 
off in the end if he had consistently 
invested his surplus funds in good bonds 
or real estate mortgages and have been 
content with 4 or 5 per cent. interest. 
The loss of principal in one or two 
small “flyers” which were failures 
would more than offset the extra 
amount gained in-the rare successful 
one. 

The motto “Nothing venture, nothing 
have” is a most dangerous one. The world 
ef business is no Utopia. It is no sweet- 
scented garden of ease and good fellow- 
ship. It is essentially cold and hard 
and remorseless. Even the trained 
business man has to be constantly on 
his guard in it, keeping a wary eye 
out for foes lurking at every turn. The 
inexperienced wayfarer has little chance 
for a safe journey. In ninety-nine 
cases out of a hundred the man or 
woman who adheres consistently to a 
conservative scheme of investment, who 
sticks to the savings bank, life insur- 
ance, carefully selected mortgages and 
choice bonds will come out far better 
in the long run than those who take 
risks in the hope of reaping large re- 
turns.—‘“Mutual Interests.” 


Old Line Life. 














President Fry of the Old Line Lite 


of Milwaukee, has appointed A. E. 
Johnson as Field Superintendent for 
the Company. 

It is the intention to confine the 
eperations of the Company to a re- 


stricted territory and secure the busi- 
ness written on a basis such as will 
afford no opportunity for criticism as 
regards expense. 





Wedding Bells. 





Lee J. Wolfe, who is associated with 
his brother S. H. Wolfe, the actuary, 
was married on Tuesday to Miss Lucile 
Baruch, at her home in this city. Mr. 
and Mrs. Wolfe left for an extended 
tour of the States, which will take them 
to the Pacific Coast, a considerable time 
being spent in the popular resorts of 
Southern California. 





William M. Croan, an experienced 
field man, has been appointed suner- 
intendent of agents for the Indiana Na- 
tional Life Insurance Company of In- 
dianapolis. 











“OLD HICKORY” 


The Volunteer State Life Insurance Company 
Home Office, CHATTANOOGA, TENN. 





Z. C. Patten, Pres. 


LIFE AGENTS TAKE NOTICE 


The Volunteer State Life Policies 


ARE EASIEST TO SELL 


Future Not Mortgaged 

Policy-Holders’ Interest Our First Consideration 
Equal and Exact Justice to All 

Have Never Sold Board or Special Contracts 


E. B. Craig, V. P. & Gen. Mer. 


WHY? 





Theo. F. King, 2d V. P. and Mer. of Agencies 





WHY NOT 


a ell 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 


WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 








WILLIAM N. COMPTON, Genera! Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 








State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - - ° o « 
INCREASE OVER 1909 - - © ms . 
Our agents had the most prosperous Year in the history of the 
INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 
$36, 327,079.03 
33, 371,841.25 
$2,955, 237.78 





$140,710, 898 
8,140,834 


company 





ASSETS - - ° ° ° ‘ - 
LIABILITIES - - e “ a - 
SURPLUS MASS. STANDARD - - 
ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies, 








PROSPEROUS AGENTS 


We closed the first half of the year with new business well-ahead 
of that for the first half of 1910. Are 
YOU? Policies, premium rates, dividends, progressive manage- 
ment, satisfied policyholders, and the Company’s fine reputation, 
That advantage in- 


Our agents are prosperous. 


give to our agents an advantage in soliciting. 
creases their incomes. Write to 
GEORGE D. LANG, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








\ 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 














FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 


ALBERT M. JOHNSON Home Office: — 
President National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company 
There are few companies as substantial and none with more desir 
able contracts for the right men Our policy contracts are the most 
attractive issued. 
Address all communications to ROBERT D. LAY, Secretary 





CHICAGO’S OLDEST AND STRONGEST COMPANY 
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“It is very natural that 


Argument the young man, to whom 
for Young the future looks always 
Men. rosy and of brightest 


promise, should expect, as 
every young man does, that he will be 
rich, or at least well-to-do, within a 
very few years. Even the man of mid- 
dle age who has failed so far to realize 
the dreams of his youth still has aa 
abiding faith in the future, never doubt- 
ing his ultimate prosperity. The old 
man alone realizes the bitterness of per- 
ennial disappointment—often the ‘sad- 
ness of ‘an old age lone and desolate,’ 
even thouzh he may at one time have 
been prosperous,” says The Standard. 

“Statistics of the New York probate 
records, recently published in the Out- 
look, reveal the fact that of 10,000 adul*s 
and heads of families who died during 
the quarter, sixty-six per cent. left abso- 
lutely no property of any kind. Most 
of the remainder had very small estates, 
and less «han 900 out of the 10,000 left 
as much as $5,000 apiece. 

“It is right that every man should 
expect to build up a competency for 
himself, and he should strive steadily 
to that end; but let him give heed also 
*o the fact that nine out of ten, let them 
try ever so hard, are doomed to an old 
age of poverty and dependence, or to 
leave their families poorly provided for 
in the event of their own early death. 
Life insurance alone affords an adequate 
safeguard against either misfortune. 

“It is very natural for the young man 
to take the view that he does not need 
life insurance because he ‘has no one 
dependent upon him.’ Nevertheless this 
same young man would not willingly 
be dependent upon any one. If he 
should be taken sick, his friends would 
nurse him and care for him z2ladly, but 
ne would expect to recompense them 
after his recovery. However, he mizht 
not get well. This thought would worry 
a self-respecting man during his illness. 
He would feel that he was not only a 
burden to his friends in sickness, but 
that he might become an added burden 
in death bet funeral 
A life insurance policy under such con- 
ditions would enable him to recompense 
is death, and that 
mind of worry 
i a ss of recovery. 
With no one dependent upon him, there 
would be the added satisfaction that 


ndent upon no one. 


ause ol expenses. 











°( 
crease his c} 


he is depe 

But there will be some one dependent 
upon him shortly, and then he must 
have life insurance. He will be older 
then, and it will cost more. In other 
lines of business, if the cost of an ar- 
ticle which one intends some day to 
buy is constantly increasing, if one 
knows to a certainty that it will be 
higher next year than this, and that 
never in the future will it be as cheap 
as now, then, as a good business man, 
he will promptly close the deal at pres- 
ent figures. He will certainly do so if 
he can pay for it in small instalments 
without interest. If one would invest 
in real estate, or bank stock, or almost 
any other commodity, he may do so 
to as z00d advantaze five or ten years 
hence as now. Life insurance is the 
only thing in the world that is absolute- 
ly bound to cost a man more in the 
future, when he is older. 

“There is another consideration; he 
can get his insurance now. Perhaps he 
cannot get it a little later, when others 


are dependent upon him. Accident or 
illness may render him uninsurable, 
though he may continue to live for 


Many years.” 
2 . © 
Speaking of the value of 
Disability a disability clause in con- 
Clause. nection with a life insur- 
ance policy, R. T. Furman, 
general manager of the Reliance Life 
says: 
“Recently we paid a death claim for 
two thousand dollars which, I believe, 
would not have been a claim if the total 


HINTS TO BUSINESS GETTERS. 


disability clause had not been in the 
policy. The policyholder had been to- 
tally disabled four years before his 
death and the entire loan value had 
been drawn. Usually, when a man is 
totally disabled physically he soon be- 
comes disabled financially. The loan 
vaiue, if the policy has one, is soon 
exhausted and then his policy lapses. 
The value of the total disability clause 
tc the insured does not lie in this sav- 
iz of a few premiums alone. Its main 
velue is that it saves the entire face 
vaiue of the policy. The significance of 
the total disability clause is important. 
There was a time when a life insurance 
policy was worded so as to escape as 
many claims as possible. When a pol- 
ieyholder was known to be a bad risk 
he had to be alert or he would unwil- 
lingly forfeit his insurance. The total 
cisability clause reverses the situation. 
By it the company is bound to assist the 
unfortunate policyholder to the extent 
of paying his premiums for him.” 


- oa om 
Speaking of the value of 
A Life team work as exhibited 
Insurance in a modern baseball 
Policy. game, Vice-President 


Buckner of the New 
York Life says: 

“Team-play, as it is called, is what 
wins. It enables the players to take 
chanees and to do what otherwise might 
not be possible. It gives every player 
vreater confidence in himself and he 
lays a faster, stronger, surer game. 

“Did you ever stop to think that this 
is just about the part a good insurance 
policy plays in the game of life? I* cer- 
tuinly does ‘back up’ the player. It 
gives him added confidence and strength. 
It enables him to safely carry through 
tJanus and enterprises that he otherwise 
mirht not dare +o undertake. Life in- 
svrance, for instance, enables tae busi- 
ness man to keep his money in his busi- 
ress and yet have his position fully cov- 
ered by the very best short-stop in the 
world. Life insurance enables tae fam- 
‘ly man to spend more money on him- 
self and family and to undertake with 
greater confidence and chance of suc- 
ess the risks always present even in 
legitimate investment. Life insurance 
enables the salaried man, even though 
his salary be small, to work on with a 
measure of mental ease, even to the 
point of spending almost all he makes, 
without the gnawing worry that would 
otherwise rest upon him as to what 
would become of his family if he should 
die. If he lives and has his health he 
knows that all will come out right, 
while if he dies—his life insurance will 
come to the rescue of those he loves 
and back them up in the game of life. 
No matter what position a man occupies 

and life’s a pretty serious game for 
all of us—he ought to have a policy in 
the Old Reliable to ‘Back Him Up” and 
enable him to play his position +o the 
limit.” 

J = _ 


Mr. Insurance Man: Do 


Make vou realize that it is your 
Resources duty to increase your 
Count. prospects and double 


your income by putting 
into activity all that unused energy that 
is laying dormant in your system? You 
have never accomplished what you 
might have accomplished from the fact 
that you have never fully realized your 
possibilities and powers. You have 2 
good body and a fertile and active 
brain, but they have never been used 
to their full capacity. Your mental 
vision has only seen pennies where it 
might have seen dollars had you but 
woke up your dormant energies and 
put them to good use. This does not 
necessarily mean more work, but less 
effort by engaging all the slumbering 
elements of success that you possess 
and increasing the output. Some insur- 


ance men think they are working har1 
when, in fact, they are wasting their 
time and retarding their own progress. 
Some of the most essential elements 
of this success are not working; there- 





fore, no plan, no system, no careful 
thought enters into their line of opera- 
tions. There are men in Public Sav- 
ings service with but a moderate in- 
come who have every qualification for 
at least doubling the amount if they 
were only wide awake to their possibil- 
ities. You may say, How am I to do 
this? How am I to attain to the best 
that is in me? We answer by thor- 
oughly mastering your business and 
yourself. No man will ever attain 
prominence in the business and main- 
tain it without knowing it thoroughly. 
So must he be able also to put every 
faculty of his being to full use. 

There is absolutely no limit to man 
building and human nature is unbound- 
ed in its scope of improvement. When 
the man’s heart is warmed by the in- 
calculable good that life insurance may 
accomplish and his wisdom is rich in 
argument and reason that will create 
interest in his fellow men to possess 
it, then it is that his life work becomes 
one of a keen and absorbing interest 
rather than a struggle for a mere ex- 
istence. The Industrial insurance man 
of to-day has the opportunity of all op- 








portunities for the making of a hand- 
some income without a cent of capital 
invested. Rich leads of the paying kind 
are all about, subject to enlistment by 
he who can interest, instruct and plain- | 
ly portray the path of duty. Know) 
every phase of the business and put 
your knowledge to practical use. You 
have powers, possibilities and resources 
that have never been drawn upon; use 
them as the means toward the end— 
paramount success.—Public Savings. 
s + s 
The monthly bulletin, is- 
sued by the San Antonio 
Life Insurance Company, 
contained the following: 
No man can be deemed a prudent, 
wise or humane husband -and father 
who protects his property but neglects 
to protect his wife and children. There 
are thousands of men who stint them- 
selves to protect their property from | 
loss by fire or storm, yet criminally | 
neglect to protect their own flesh and 
blood. Recklessly defying fate, basking | 
in the unstable belief that when Death 
calls them hence they will have ample 
time to arrange their life affairs and so | 
dispose of them as to provide for de- | 
| 
| 


A Little 
Plain Talk. 


fenseless ones, how many are called 
without a moment’s notice, leaving their 
property and business in a state of 
chaos, confusion and perplexity, solved 
only, in the final settlement, by an al- 
most total loss of property interests and | 
leaving wife and children upon the con- 
fines of approaching if not actual want? 

Nothing in life is more certain than 
death. It steals upon us unawares, and 
no man knoweth what hour or minute 
he may be called. It comes to him in 
the hey-day of young and vigorous man- 
hood as to him in age and senility; to | 
the healthy and strong, as to the weak 
and puny; to the rich, as to the poor. 
It makes no distinction between pauper 
and prince, plebian and patrician. All 
must answer the summons when it 
comes. 

How essentially necessary is it, then, 
that he who assumes the responsibility 
of rearing a family should take prac- 
tical measures to provide for it, in the 
event he should be called away, and 
provide at least for its immediate ne- 
cessities? A man may be possessed of 
vast wealth in lands and stocks and 
bonds, at the hour of his taking off, and 
yet leave his family in absolute want 
of available means to provide for them- 
selves. But if he leaves a policy upon 
his life in a stable and solvent life in- 
surance company, he has solved the 
problem and provided his loved ones 
with ready means to meet any emergen- 
cy they may be called upon to face. A 
life insurance policy is ready cash, 
available for almost instant use, and 
safe and secure against any demands 
for obligations, immediate or prospec- 
tive. 

There is no other method so effective, 
so safeguarded, and so prompt in util- 
ization, as a life insurance policy by 
which a man can protect and provide 





1860 5lst Year 


Home Life 
Insurance 
Company 


oft New York 


GEORGE E. IDE, President 


Assets........0.2+00++ $25,025,299.06 
Insurance reserve fund, 


1911 


Reserve for all 
contingencies........ 
Insurance in force, 
December, 3lst, 1910 
$100,214,968.00 


$1,794,612.13 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24. 
1910. 
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BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 
few more high class men of ability 
and experience Its policies, issued 
under the Massachusetts non-forfeiture 
and up-to-date in 


laws, are liberal 


every particular. 





W. S. Weld, Supt. of Agencies 
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are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond- 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WRITE AT ONCE. 
UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Frep E. RicHarps, President 
Address ALBERT E. AWDE, Supt., 
either 396 Congress Street, Portland, Maine 
THORNTON CHASE, Supt., 
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How Much Business Is It Safe For Young Companies To 
Write During Their First Years of Existence?* 





By Lawrence M. Cathles, 
Secretary and Actuary, Southwestern Life Insurance Company, Dallas, Texas. 





(Continued from last week.) 


TABLE NO. 6. 
Estimated profit or loss each year. 
(Total agency expense 90 per cent. of 
first year premiums.) 


Dec. 31 of Year 


ANNUAL NEW BUSINESS 


years the company would have $113,000 


of capital and surplus out of the original 
$200,000. The losses in the earlier years 


would continue to increase as the 


One Two Three Four Five Ten 

Million Million Million Million Million Million 

L accccccveseossses —16,277 —24,554 —32,831 —41,108 —49, 585 —90,770 
SD ccoseccevsessese — 9,588 —14,776 —18,964 —23,151 —27,339 —49,278 
D ccnasnueaneniale — 8,645 —11,670 —13,646 —15,621 —17,596 —28,522 

] sscccveccecocece — 8,208 — 9,516 — 9,721 — 9,926 —10,131 —12,258 

D n.ssetbotenensuws — 8,237 — 8,228 — 7,061 — 5,894 — 4,728 — 51 

] ccvcseccraseccces — 8,610 — 7,561 — 5,297 — 3,033 — 769 9,336 

FT vdvcvecesesnanes — 9,043 — 6,945 — 3,571 — 197 3,178 18,773 
© cansdceetinscare — 9,400 — 6,102 - 1, 3,174 7,812 29,662 

D icsccswiawuhamesa — 9,629 — 4,926 1,185 7,296 13,407 42,505 
Pere r err re — 9,721 —- 3,392 4,414 12,221 20,027 57,582 


Minus signs indicate losses. 


This table gives the estimated profit 
and loss provided no dividends are paid 
to stockholders and indicates the possi- 
bility of ten per cent. dividends (being 
five per cent. return on the total amount 
paid-in to the company after deducting 
organization expenses) as follows: 


Annual new business $1,000,000—not 
in 10 years. 

Annual new business $2,000,000—not 
in 10 years. 

Annual new business $3,000,000—not 
in ten years. 

Annual new business $4,000,000—end 
of 10 years. 

Annual new business $5,000,000—end 
of 9 years. 

Annual new business $10,000,000—end 
of 9 years. 


Capital being impaired until that time. 

Of course such dividends if paid 
would in a sense be simply repayments 
of surplus paid-in by stockholders, the 
amount of such surplus remaining being 
still less than the amount paid in. 

The following table shows the in- 
fluence of profit and loss indicated in 
Table No 6, wpon the original capital 
and surplus of $200,000. 

TABLE NO. 7. 
Balance of original $200,000 capital 


and surplus. (Total agency expense 90 
ver cent. of first year premiums.) 


Dec. 31 
f Year One Two Three 
Million Million Million 
L ceses 183,723 175,446 167,169 
w ssa 174,135 160,670 148,205 
| eer 165,490 149,000 134,559 
S scvec 157,282 139,484 124,838 
© cess 149,045 131,256 117,777 
] sccce 140,435 123,695 . 112,480 
S «seme 131,392 116,750 108,909 
B .ccee 121,992 110,648 107,444 
D sasen 112,363 105,722 108,629 
BO cess 102,642 102,330 113,043 


Tables 6 and 7, showing the effect 
of a total agency expense of 90 per 
cent. of the first year premiums indi- 
cate that on the basis of one million 
dollars of new insurance each year, the 
company would continually lose money 
at the average rate of nearly ten per 
cent. per annum on the original capital, 
having left at the end of ten years only 
$103,000 out of the original $200,000 
capital and surplus and having nothing 
to show for the interest earned on 
capital and surplus paid in. 

On a basis of two million dollars of 
new insurance each year, the initial 
loss during the first few years would 
be still heavier but the yearly loss 
would decrease and the amount of the 
original capital stock and surplus re- 
maining at the end of ten years would 
be approximately the same as on the 
basis of one million dollars of new in- 
surance yearly. 

On a basis of three millions of new 
insurance each year the loss in the 
earlier years will be still heavier but 
profits would commence to be realized 
in the ninth year and at the end of ten 





*Address delivered before the recently held 
gathering of the American Life Convention. 


amount of new insurance increased and 
with four million dollars a year, the 
entire surplus would have practically 
disappeared at the end of seven years 
although the company would then begin 
to make some profit and would end the 
ten year period with $124,000 of the 
original $200,000. 

If five millions of new insurance 
were written the entire surplus of the 
company would disappear in three and 
one-half years and at the end of six 
years the capital would be impaired to 
the extent of $10,000. The company 
would thereafter, however, begin to 
realize profits, and end the ten year 
period with $134,000 of the original 
$200,000. 

On a basis of ten millions of new 
insurance each year the company’s sur- 
plus would almost entirely disappear in 
the first year and its capital would be 
impaired eighty-one per cent. at the end 
of five years. The recovery thereafter 
would be rapid, but at the end of ten 
years the company would still be $23,000 
short of the original $200,000 of capital 
and surplus. 

These tables show that upon ninety 
per cent. total agency expense basis, the 
company would require to write more 
than two million dollars per annum and 
could not write more than four million 


ANNUAL NEW BUSINESS 


‘our Five Ten 
Million Million Million 
158,892 150,615 109,230 
135,741 123,276 59,952 
120,120 105,680 31,430 
110,194 95,549 19,172 
104,300 90,821 19,121 
101,267 90,052 28,457 
101,070 93,230 47,230 
104,244 101,042 75,892 
111,549 114,449 119,447 
123,761 134,476 177,029 


dollars per annum without impairing 
its capital stock. 

The estimated profit or loss each 
year on different amounts of annual 
new business on the assumed basis 
with 100 per cent. agency expense is 
shown by the following table. 

TABLE NO. 8. 

Estimated profit or loss each year. 
(Total agency expense 100 per cent. of 
first year premiums.) 


Dec. 31 of Year 





One Two 
Million Million 
A ccccccccceccoces —19,137 —30,274 
DB ccecsceduccsevce —12,633 —20,866 
B vocccsccvccevessve —11,842 —18,065 
] sccccccccccecoce —11,566 —16,230 
BD sccisovecsoeossce —11,762 —15,278 
GS ccocveccsesessoes —12,311 —14,964 
FT cccescvcesceeses —12,930 —14,718 
B cccccccccccescce —13,481 —14,264 
D cccicevacsecoess —13,914 —-13,495 
BD cosevccceewosers 14 —12,390 


This table shows, of course, that 
there would be no possibility of divi- 
dends on the capital stock for at least 
ten years, no matter whether the 


volume of new insurance was small or 
large. 

The following table shows the in- 
fluence of the profit or loss indicated 





in Table No. 8 upon the original paid-in 
capital and surplus of $200,000. 
TABLE NO. 9. 
Balance of original $200,000 capital 
and surplus. (Total agency expense 





100 per cent. of first year premiums.) 
Dec. 31 of Year ANNI 
One Two 
Million Million 

1 180,863 

2 168,230 

3. 156,388 

4. 144,822 

5. 133,060 

S$. 120,749 84,323 

e « 107,819 69,605 

8 94,338 55,341 

9 80,424 41,846 

10 66,204 29,456 





Tables 8 and 9 showing the effect of 
a total agency expense of 100 per cent. 
of the first year premiums indicate that 
such an expense will eventually ruin 
a company, whatever volume of business 
is written. 

On a basis of one million dollars of 
Lew insurance the capital would be im- 
paired in eight years. On a basis of 
two million dollars, in five years; on 
a basis of three million dollars, in four 
years; on a basis of four million dol- 
lars, in three years; on a basis of five 
million dollars in two years, and on 
a basis of ten million dollars, before 
the end of the first year. 

On a basis of one million dollars of 
new insurance only $66,000 of the orig- 
inal capital and surplus would remain 
at the end of ten years; on a basis of 
two million dollars, only $29,000 would 
remain; on a basis of of three million 
dollars, less than $4,000 would remain 
out of the original $200,000, and at four 
million dollars a year the company’s 
entire capital and surplus would dis- 
appear in seven and one-half years. 
On a basis of five millions, in five and 
one-half years, and on a basis of ten 
nillion dollars, in two years. 


General Conclusions. 


Although the financial aspect is the 
most important, there are others which 
should be considered. Generally speak- 
ing, the calculations indicate that so 
far as the financial strain upon its re- 
sources is concerned, if a young com- 
pany’s experience coincides with that 
assumed, it should write at least two 
million dollars of new insurance each 
year, and if its total agency expense 
does not exceed eighty per cent. of first 
year premiums it can afford to write 
as much at ten millions annually with- 
out materially threatening its solvency. 
If the total agency expense exceeds 
eighty per cent. of the first year pre- 
miums it is clear that there is a limit 
to the amount of new business which 
it can safely write, the limit on a ninety 
per cent. agency expense being four 
millions. Of course the less expense 
incurred in procuring any given amount 
of new insurance, the sooner will divi- 
deds be earned on the capital stock, and 
the more business produced at a mod- 
erate expense the sooner will such 
dividends be earned and the greater 
they will be. 

In considering 


the results given in 
this paper and the conclusions sug- 


gested, the original assumptions as to 
distribution of business, premium rates, 
terminations, death rate, interest, re- 
serve and expense should be kept in 





ANNUAL NEW BUSINESS 








hree Four ren 
Million Million Million 
5 48 119,379 
— 79,728 
— 495 
— 45,830 
—17,636 — 35,301 
—16,401 — 27,676 
—15,230 — 20,000 
13,706 — 11,145 
—11,669 — 292 
— 9,082 — 2,467 12,504 





mind, and it should be remembered also: | 


“That the assumed company has the 
benefit of five per cent. interest on 
capital stock and surplus paid in by 
siockholders, which means an initial 
subsidy of $10,000 each year and to get 
the true underwriting profit or loss, 
this amount should be deducted from | 








7 


the profits and added to the losses 
shown in Tables 4, 6 and 8. 

“That the size of the capital stock 
and surplus, the consequent annual 


subsidy therefrom, and the willingness 


¢ 





of stockholders to wait for dividends 
AL NEW BUSINESS 
Fou Five Ten 
Million Million 
136,315 
938.751 
60,169 
43,252 
10,900 
— 8,375 
24,629 —188,490 
OT, —199,635 
5 —199,927 





—187, 33% 


have all a very decided influence upon 
the company’s ability to write safely 
any particular volume of business. And 
“That the amount charged to the 
purchasers of stock for expense of or- 
ganization and commissions to stock 
salesmen has not been taken into ac- 
count at all, although the stockholders 
undoubtedly expect to receive a reason- 
able return on this amount as well as 
upon capital and surplus which 
reached the treasury of the company. 
And 
“That 


the 


there is a decided tendency 
for the rate of lapse to increase with 
the rate of commission paid to agents, 
and that this is a point worthy of seri- 
cus consideration whenever the total 
expense of procuring insurance exceeds 
the total expense allowance in the first 
premium, 
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FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1911 .... $54,422,643.60 
SO eee 50,108,449.79 
Surplus....... 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








THE ACENCY 


OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
-— OF — 
written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence, A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 





Properly 

















It would be a matter of great pre- 
sumption on my part, if I—a layman 
and merely a director in a life insurance 
company—should, in this meeting of 
men of wide and varied experience in 
the insurance field, undertake to talk 
to you about the practical details amd 
the intricate problems of your business. 
So I leave all such matters to be worked 
out by your own better judgment, know- 
ing that to the solving of these problems 
and the working out of the details of 
the business, you are giving the best 
efforts of your minds and your lives. 

I do wish, however, to speak for a 
few minutes of one feature of life 
insurance that every insurance man 
from president down to office boy, 
should recognize and in the light of 
which he should act. 

Life insurance is a product of higher 
civilization and human development. 
In some form it was known and prac- 
ticed a good many years ago, but in 
its present form and its fuller develop- 
ment it is practically the growth of 
the past fifty or sixty years and it now 
employs in its operations the best 
financial and business talent of the 
world, and numbers its assured and its 
beneficiaries by the hundreds of thou- 
sands. 

Founded on High Plane. 

I have said that life insurance is the 
product of our higher civilization and 
I want to emphasize that statement. 


Marine insurance first and afterward 
fire insurance were known and prac- 
ticed many, many years before life 


insurance entered into the mind of man. 
Marine and fire insurance furnished a 
wise business provision against and 
indemnity for loss occasioned by storms 
and fires—a wise and proper and 





*Address by John H. Murdoch director of 
Pittsburgh Life & Trust Company at Diuner of 
the Recently Held American Life Convention 








American National 
Life Insurance Co. 


of 


Lynchburg, Va. 


‘‘The most progressive, 
conservative Southern 
Company.”’ 


AGENTS WANTED 
in Virginia, North Carolina, 
South Carolina, Georgia, and 


Texas. 


HARTFORD 
LIFE 


HARTFORD, CONN. 
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RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 
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beneficent arrangement, but one which 
appeals only to the prudent and the 
selfish side of man’s nature. | 
But mankind is not entirely selfish | 
by any means, and more and more as} 
time passes and civilization advances 
the nobler qualities of heart and mind |} 
are developed and men strive to benefit | 
bumanity. So the natural instinct | 
which prompts man to shield and care | 
for wife and children has grown and | 
developed until now he seeks not only | 
present good for them, but care and | 
maintenance when he—the bread win- 
ner—is called away by death, and this 
is the real basis and foundation of life 
insurance. True, it is a business and | 
men engage in it as a means of earning | 
money, but it is a business which could | 
not exist if it were not thus founded on | 
one of the sweetest and best and most} 
God-like traits of human character. 
What Life Insurance Is. 
In its true sense life insurance is| 
rot an investment and should not be | 
so presented nor so understood. For | 
the person seeking a profitable invest- | 
ment, there are other fields more} 
properly devoted to that purpose, and | 
offering greater remuneration. It is| 
true that a well managed company can | 
and does give very good returns on the | 
funds in its hands belonging to its} 
policyholders, but it is not, and is not 
intended to be, a competitor of the 
savings bank or of the industrial plant. | 
It is primarily and always intended to | 


give protection against the results of | 
death. Insurance in its literal meaning | 
is its purpose and aim. And so it 


follows naturally that, while it can and | 
dces insure the life of the man of 
wealth, its best and more natural work 


lies among those of moderate means 
and smaller accumulation of wealth, | 
whose care for dependent Ones causes | 


them to provide against the contingency 
|of the death of the  bread-winner. | 
Therefore, the carrying of life insurance | 
lis not the field for the operations of ! 
I the rich, but is the bulwark of pro- 
| tection and the solace in time of need 
lof the workers and those of limited 
wealth. It is, and ought to be, literally 
“an hiding place from the wind, and 
a covert from the tempest; as rivers | 
of water in a dry place, as the shadow 
of a great rock in a weary land” to 
those who would suffer without its aid. 

Provision for the Inevitable Day. 

If what I have said is true—and | 
surely no one who has studied the sub- 
ject closely will deny it—then a life 
insurance company is—or ought to be| 

a truly philanthropic institution. It 
receives the savings, larger or smaller, | 
of the laborer, the clerk, the profes- 
sional man who perhaps could make 
no profitable investment of them, and 
through nursing and by wise 
investment, are increased. And all the 
time these small sums are being re- | 
invested and cared for the insurance | 
company is saying to the assured and 


these 





| dependent ones. 


| the 


the beneficiary, “Be not afraid, work 
on; and if premature death should come 
your insurance shall be paid, no matter 
how little you may have contributed to 
ii.” And so strength and courage is 
given to the worker, and peace and 
comfort and a sense of security to the 
Is it not true philan- 


|thropy thus to minister to the peace 
and wel] being of our fellowmen? In 
fullest faith and confidence the as- 


sured pays his premiums, believing the 


|company will keep all its promises. In 


equal confidence the beneficiaries rest, 


| feeling sure that though the grim reaper 
|shall come, they will not be left destitute. 


And so, little by little, the fund is in- 
creased against the coming of that 
inevitable day. 
Relationship Between Co. and Assured. 
What then, is the relation in which 
insurance company stands to its 
policyholders, the beneficiaries, and the 
funds derived from premiums and other 
scurces? Evidently the company is a 
trustee and the funds in its hands are 
trust funds and upon the manner of 


its administration of this trust depends 
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WAS DULL? 


our shop, brother—no 


people are just bound to have 
seen our new Term rates ? 


DID I HEAR SOMEBODY SAY THAT BUSINESS 
I rather reckon I did, but it ain’t so up in 
indeed ! 
couldn’t stop the sale of Prudential policies anyhow—the 
"em—and, by the way, have you 
If you haven’t, let me know it 
right away—THEY’RE SIMPLY WONDERFUL! 


man these figures and he can’t get away from you! 


GREAT THING FOR PARTNERSHIP INSURANCE! 


ROBERT J. MIX, Manager 


20 Vesey St., New York City 


Seems as though you 


Show a 


Telephone 3474 Cortiand 








Assets, $2,500,000 


great achievement. 
Health and Accident Policies. 


Answer at once. 


NORTH AMERICAN BUILDING 


Health and Accident Policies with the 
Philadelphia Life attached should make easy selling. The 
Company’s success in the life business is well known as a 

September first is the date set for issuing the new line of 


Write us about representing the Company in your locality. 


PHILADELPHIA LIFE INSURANCE CO. 


Surplus, $815,000 


name of the 


PHILADELPHIA, PA. 








Organized in 1880 


Michigan and Pennsylvania. 


The Minnesota Mutual Life Insurance Company 


This Company has entered upon a period of expansion and has 
exceptional opportunities for a number of good men in Minnesota, 
North Dakota, South Dakota, Nebraska, Missouri, Illinois, 
Write. 


E. W. RANDALL, President 


ST. PAUL, MINN. 


Do it now. 








FEDERAL LIFE 
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To the right man we are prepared to offer a permanent Contract carrying 
LIBERAL First Year and Renewal Commissions. 

We want a competent Manager for Toledo and Northwestern Ohio. 

Contracts strictly Commission and without advances or salaries. 


ISAAC MILLER HAMILTON, President, 


If interested 


CHICAGO 








GEORGE STEVENSON, Jr., President 
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The Great Western Life Insurance Company 


of Kansas City, Missouri 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


JAMES CHAPELLE, Secretary and Treasurer 


records as producers. Address the Company 








the future weal or woe of thousands 
of dependent and helpless women and 
children. In its own way, every bank 
is likewise a trustee, but in no line 
of business is the relation so fully 
existing and the need of faithfulness 
so urgent as in the business of life 
insurance. 

I have said that life insurance is a 
business, and so it is, and it employs 
the time and services of men of ex- 
ceptional ability and the investment of 
thousands of dollars of stockholders’ 
money. These officers and these stock- 
holders are entitled to a fair and rea- 
sonable return, but over and above that 
the funds required for the security of 
the policyholders of every kind are in 
the nature of a sacred trust to be most 
faithfully and honestly administered, 
and no man is fully fitted for a life 


insurance officer who does not realize 
this fact. 
Investing the Funds. 

The vast accumulation of assets may 
offer opportunity for power in the 
financial or political or business world, 
but they are and must be held sacred, 
not only against dishonesty, but agains 
ary and everything which is in the 
slightest degree foreign to the purpose 
for which they were intended. A life 
insurance company should in all its 
dealings be free from the taint or even 
suspicion of wrong doing, and merit 
and receive the unfaltering confidence 
of the world. Nothing could so quickly 
and disastrously injure life insurance 
as the discovery of improper or un- 
justified use of insurance funds, even 
though not a dollar had been lost. The 
law may require of officers only such 
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ordinary business care and prudence as a 
man would give to his own business 
affairs. But the vital importance of 
the funds intrusted to an insurance 
company, the welfare of the helpless 
ones to be benefitted, tne sacredness of 
the trust reposed in the company, all 
call for the highest degree of care, 
efficiency, honesty and honor. This is 
not the field for high finance, and for 
juggling with outside business, any 
more than it is the proper place for 
graft and speculation. 

It is a consimmation devoutly to be 
wished, that life insurance workens and 
officers should fully realize the sacred- 
ness Of the trust committed to them. 
They work not only for the success of 
their company, but for the good of 
mankind. From soliciting agent up to 
president, all should feel that they are 
engaged in an honorable, a laudable, 
a beneficent calling and one that, be- 
cause of its usefulness and the trust 
that is involved in it, calls for the 
highest degree of honor, honesty and 
fair dealing, to the end that its best 
and ‘highest purposes may be sub- 
served. 

The Noblest Office. 

A trustee for the safety and temporal 
welfare of helpless women and children 

let this be counted the noblest office 
ot the life insurance company. 

I read a few days ago of investiga- 
tions in a distant State of the practical 
workings of some insurance companies 
and was well nigh startled—even in 
this day of corporate greed and op- 
pression—to learn of the dishonest and 
contemptible methods used to evade the 
payment of just death claims and to 
mislead and deceive the assured and 
the beneficiaries. Thank God, such 
practices are so uncommon in the in- 
surance world as to be startling when 
we learn of them. Men capable of such 
acts have no true place in your ranks. 


And only those who recognize and 
acknowledge the sacredness of the in- 
surance trust for the benefit of the 


assured and the honor of having a part 
in this truly philanthropic work should 
be employed as representatives of an 
insurance company. 





Some Desirables. 


H. Thos. Head, the 
Public Savings Insurance Company of 
Indianapolis enumerates the 
things his Company 


president of 


following 
as some of the 
would like to see: 

“Public Savings men all over the 
field putting in all the force and power 
and energy and enthusiasm and activity 
that opportunities of this splendid 
season of the year demand. 

“Inereased and steady effort to in- 
crease the input of Industrial, Inter- 
mediate and Ordinary. 

“A greater volume of Ordinary 
a larger number 
Staffs. 

“More superintendents training their 
agents in a steady Ordinary production. 

“A steady lessening of the ratio of 
lapses. 

“More attention given to the 
duction of arrears. 

“More care, attention 


and system 


pro- | 


from | 
of Superintendency | 


given to the business after it has been | 


tlaced on the books. 
“A diligent, persistent, energetic and 
well-planned Straight Canvass for every 


hour, day and week for the remaining | 


seven canvassing weeks of 1911.” 





Drop Rothensies. 





President E. S. Snyder of the Read- 
Mutual Life of Reading, Pa., an- 
the complete severance of 


ing 
nounces 


relations with the former president of | 


the Company, D. W. Rothensies. The 
resignation of the, latter, not only as 
an official, but also as director, 
been accepted. 

This announcement certainly will not 
decrease the possibility of success for 
the Company in the future. 


has 





STANDARD LIFE DIRECTORS. 





Good Appointments Made By Progres- 
sive Pittsburgh Company—Value 
of Local Influence. 





The Standard Life of Pittsburgh an- 
nounces the appointment of George R. 
Metcalf, president of the Erie Malle- 
able Iron Company, and a director of 
the Second National Bank of Erie, as a 
director of the Company. 

Another recent addition to the direc- 
torate of the Standard Life is H. H. 
Weaver, vice-president of the Citizens 
Light, Heat and Power Co. of Johns- 
town, Pa., and a director of the Johns- 
tewn Trust Co. 

In the selection of directors 
Standard has endeavored to secure 
men of the highest possible standing 
in various sections of the State, believ- 
ing that their influence will materially 
aid the men in the field to secure a de- 
sirable volume of business. In the se- 
lections above referred to men of an 
aggressive business type have been se 
cured, and the representatives need 
have no fear in referring prospective 
purchasers of insurance to the caliber 
of the directors of the Company. 


the 





Rendered a Service. 

In spite of the bitter disappointment 
ot deluded members of dead and gone 
fraternal orders, in spite of the bitter 
warfare that once raged between the 
fraternals and old line agents, frater 
nal insurance rendered a service to life 
insurance education that candid ob- 
servers will not refuse to acknowledge, | 
at least not since fraternalism has.| 
ceased to be a live question in agency | 
work. It has been refreshing to old- | 
time insurance men, it restored their 
confidence in the ultimate common 
sense of mankind, to witness the work 
of the reform leaders in the fraternal | 
world in their endeavors to insert cer- 





tain truths into the heads of their 
members; urging them to face their 
situation like honest men and place 


their rates on speaking terms with the | 
mortality table—Field Notes. 
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VALUE OF PERSONAL WORK. 





That the day will ever arrive when 
life insurance can be written without 
the assistance of an aggressive solicitor 
is doubted by well-informed executives. 
The personal equation must ever be 
considered as a factor to be dealt with. 
There are life insurance companies, the 
officers of which openly state that there 
should be no competition where their 
respective institutions are being con- 
sidered. Probably they may be able 
to put up a fairly good argument to this 
effect, but the most aggressive, com- 
petent solicitor secures the business in 
many cases nevertheless. 

The editor of Field Notes, published 
by the Northwestern Mutual Life, ex- 
presses the opinion that nothing can be 
substituted for personal effort; that a 
conviction that such is the case has 
led the company to refrain from plac- 
ing too great dependence upon printed 
matter. 

We reproduce the comment referred 
to herewith: 

Since the invention of movable type 
and the printing press the world has, 
particularly since modern mechanical 
improvements, been deluged with print- 
ing until the arts of oratory and con- 
versation are half forgotten. So great 
is the mass of printed matter put forth 
daily that the tendency of men to avoid 
everything not actually forced upon the 
attention is very marked. Only by such 
measures of self-protection can men 
preserve their attention from the as- 
saults of the multitude of persons 
obsessed with a mania for writing and 
printing something. Furthermore, the 
advertising business has been develop- 
ed to such a point that any man whose 
name appears on club or other publish- 
ed lists is sure to receive with nearly 
every mail pamphlets advertising this, 
that or the other. In consequence of 
this the effect of printed documents 
mailed to lists of names without other 
means of attracting attention is very 
small compared to the cost. Doubtless 
this condition is also responsible for 
the fact that the successful agents as 
a class use very little printed matter. 
It is certain that many new agents have 
been spoiled because they thought print- 
ed leaflets could be made to do the 
work of personal solicitation and be- 
cause having a document purporting to 
give an argument, they never took the 
trouble to hammer out a better argu- 
ment for themselves. They were lost 
in confusion as soon as experience pro- 
pounded a problem not in the book. 


When a good teacher undertakes to in- 
struct a scholar, he does not work his 


a — 





problems for him. He is careful not 
to help too much. He teaches the 
student to think for himself. 

Under the conditions seeming to 
exist printed matter is chiefly useful in 
educating the agent himself. Very little 
gets to the prospect except through the 
agent’s head. At the same time the 
most effective literature is not that 
which saves the agent the necessity of 
thinking, but that which is merely sug- 
gestive and makes him think for him- 
self. Considerations of this kind have 
led the company to avoid deluging the 
field with printing. We believe North- 
western agents are the best posted in 
the business. They know their busi- 
ness because they have thought it out 
for themselves instead of poll-parrot- 
ing somebody else’s ideas or depend- 
ing upon numerous printed documents 
seldom read by busy men. 





If a decision recently handed down 
in a Brooklyn, N. Y., court is sustained 
upon appeal, it should tend to measur- 
ably reduce the fire hazard of the com- 
munity. The action in question was 
brought by a member of the fire depart- 
ment to recover damages for injuries 
suffered through the explosion of sev- 
eral barrels of benzine stored in the 
destroyed property without the requir- 
ed authority. While the plaintiff sued 
for $15,000, the jury awarded him $8,000. 

The ordinance governing the storage 
of explosives is explicit and should be 
rigidly enforced. If violators are now 
to be held liable for damage result- 
ing from ignoring the ordinance, it 
should make for greater care in respect 
thereto, a condition that would be pleas- 
ing to fire underwriters and to good 
citizens generally. 





AS HOTCHKISS’ SUCCESSOR. 





J. J. Hoey Talked of as Next Superin- 
tendent of Insurance for the 
Empire State. 

It is assumed that when the term 
of office of William H. Hotchkiss as 
superintendent of insurance for New 
York State expires in February next, 
he will be succeeded by one of 
Democratic persuasion of political faith, 
that party now being in control of the 
legislative machinery at Albany. While 
Governor Dix has not, so far as is 
known, expressed himself upon the 
subject, rumor names James J. Hoey 
as the man who will be called upon 
to occupy the official chair now held 

by Mr. Hotchkiss. 








WOULD CHECK THEIR OPERATIONS 
lowa Insurance Commissioner Has Plan 
to Circumvent Unauthorized 
Companies. 





Commissioner Bleakely, of Iowa, has 
a plan the operation of which he con- 
fidently believes would supress the prac- 
tice of unauthorized insurance compa- 
nies soliciting business by mail. 

The commissioner’s idea, which he 
promises to submit at the forthcoming 
gathering of insurance commissioners 
in this city in December, is that each 
State pass a law requiring the policy- 
holders of such companies to report to 
the State the amount of their insur- 
ance and the premiums paid, which 
shall be subject to taxation. 





Talks on Fire Hazards. 





The publishers of the Weekly Under- 
writer have brought out a second vol- 
ume of “Live Articles on Special Haz- 
ards,” which is made up of articles re- 
printed from the monthly fire supple- 
ment of that paper. The little volume, 
which is attractively bound, “pocket” 
size, would be very informative to any- 
one interested in physical hazards and 
is intended especially for special agents, 
examiners and inspectors. 


STATE INSURANCE A PATLURE 


EXPERIENCE ABROAD LAID BARE. 





Tecumseh Sherman Tells Liability Men 
of Compensation Fizzle Under 
Foreign Governments. 





P. Tecumseh Sherman, former Com- 
missioner of Labor of New York, in his 
address to the Liability Association, 
gave a general survey of the operations 
of workmen’s compensation both here 
and abroad, with special reference to 
the tendency toward State insurance. 

A Hybrid Mixture. 

Just now there is a considerable 
inclination in public opinion toward 
State insurance owing to dissatisfaction 
with the insurance companies on ac- 
count of their high rates (actual or 
proposed) in the States which have 
recently enacted elective compensation 
laws. In public discussions of the 
workings of our old employer's liability 
laws it used to be common to hear all 
classes affected denounced as scoundrels 
and robbers—the employers and judges 
by the employes, the workmen and 
juries by the employers, and the lawyers 
and insurance companies by every- 
body. Then along came the advocates 
of “compensation” ana pointed out 
that the fault was not with people but 
with the law. Now, under a hybrid 
mixture of the compensation and the 
tort liability, it is expected that every- 
body will be good and everything gen- 
erally satisfactory—that the workmen 
and employers may select whichever 
of two or three liabilities they want, 
and that for a trifling amount insur- 
ance companies will assume the em- 
ployers’ risks and pay the bills. 

But the “wicked” insurance com- 
panies, without experience in this 
three shell game (and it is truly a 
three shell game, for under many of 
the elective compensation laws it will 
always be a question of fact, subject 
to the uncertain determination of a 
jury, under which of three different 
rules of liability law each particular 
case will fall), and uncertain under 
which shell the pea will be found, 
insist upon the good business, and, of 
course, incur a higher average cost of 
administration. 

State Insurance Inefficient. 

The reason why the State cannot 
beneficially compete with private com- 
panies is not far to seek:—It is because 
it cannot conduct business as efficiently 
as can private enterprise. Its errors 
in rates are constant and flagrant. Its 
cost of administration is in some cases 
very low, but that is effected largely 
by omitting the expensive procedure 
requisite for right conduct and efficien- 
cy, so that the real cost to employers 
and to the public may eventually be 
very high. 

The State insurance office may secure 
the entire field to itself by operating 
at a loss; but if, to avoid that, it jacks 
up rates arbitrarily, private companies 
will underbid for the really good risks, 
and leave the State to carry the bad. 
We seldom hear well-informed advo- 
cates of State insurance boast of its 
success in Italy, Belgium or The Nether- 
lands. To thrive, State insurance must 
have a practical monopoly—there must 
be compulsory State insurance within 
the field in which it operates. There- 
fore, Norway is the only model to foi- 
low, if we elect State insurance. 

Tendency Toward Norway Method. 

The general tendency of opinion in 
America just now seems to be in favor 
of the Norwegian method (which has 
been followed in Ohio and Washington). 
For if the State goes into the insur- 
ance business at all it is simpler and 
cheaper—indeed it is practically essen- 
tial—for it to have a monopoly. Other- 
wise it will get the bad risks and the 
risks in those employments for which 
it may accidentally place its rates too 
low, and will then have to compete 
with private companies for in Norway, 
tried on a small scale and under ex- 
tremely favorable conditions, it has sur- 





vived some few years without disaster. 
But against that conclusion it should 
be noted that the Norwegian scheme 
has suffered a significant misadventure, 
and that it does not distribute tue ac- 
cident cost at all fairly nor so as to 
tend to reduce accidents. 

German Scheme Declared Failure. 

We cannot adopt the German system 
of compulsory insurance of compensa- 
tion (which, although defective in some 
respects, seems to be the best), because 
it is fitted only to politigal, social and 
industrial conditions far different from 
ours. More particularly the trade asso- 
ciations, with powers of regulation, etc. 
over the establishments of their mem- 
bers, are vital to the success of the 
German system. Without that feature 
the German system would result in 
the subsidization of careless employers 
at the expense of the careful—in short, 
iu the promotion of accidents. But no 
legal and practical method of estab- 
lishing in this country such trade as- 
sociations, clothed with the powers of 
the German associations, has ever been 
formulated or even intelligently at- 
tempted. And in arguing for the merits 
of compulsory insurance in general 
from the merits of this its best form, 
applied under most favorable condi- 
tions, we must have in mind that those 
merits are far from being so great and 
so certain as American observers, study- 
ing the subject from a distance, with 
perhaps one or two hurried visits to 
Germany, and there are not wanting 
plenty of German authorities who 
question the wisdom of their system. 
Privy Councillor Friedensburg calls it 
an “inefficient and demoralizing failure.” 





TRANSACTS UNIQUE BUSINESS. 





Reisch Indemnity Company of Illinois 
Defends Suits Brought Under 
Dram Shop Act. 

Judge Rufus M. Potts has resigned 
as general manager of the Reisch In- 
demnity Company, of Springfield, II1., 
and is succeeded in that position by 
Carl M. Reisch, who has been assistant 
general manager of the Company since 
its organization, which was founded six 

years ago by Judge Potts. 

The Reisch Indemnity Company trans- 
acts a unique business, its purpose be- 
ing to indemnify against loss by suits 
brought under the civil damage dram 
shop act of Illinois. In addition to con- 
ducting the affairs of the Reisch In- 
demnity Company Judge Potts has been 
a conspicuous figure in the propaganda 
for radical reforms in the liquor busi- 
ness, to whose abuses he attributes the 
prevailing prohibition campaign. 

The interests connected with the 
Reisch Indemnity Company have for 
some time been contemplating the or- 
ganization of the Central States In- 
demnity Company, which proposss to 
operate along the same lines as the 
Reisch Indemnity Company, but over a 
wider territory. At last reports the 
promoters of the Company expected to 
have the organization perfected by the 
first of January. 





ABSENCE OF FIRE BREAKS. 





Buildings of Large Area and Combusti- 
ble Hazard Create Conflagration 
Danger at Grand Rapids. 





Grand Rapids, Mich., the greatest 
furniture manufacturing center in the 
United States, has a high potential 
fire hazard, according to the inspection 
report of the National Board of Fire 
Underwriters. The condition com- 
plained of exists by virtue of the 
numerous properties in the city’s con- 
gested district, of large area and highly 
inflammable contents. 

An offsetting advantage is the 
abundant water supply, efficient fire 
department, and free installation in the 
buildings of automatic sprinklers and 
other protective equipment. 
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WILL CONTEST PAYMENT. 





Companies on Wisconsin Automobile 
Manufactory Think Claim 
Excessive. 





The loss on the Mitchell-Lewis Motor 
Company at Racine, Wis., where there 
was a large claim under the “use and 
occupancy” form on account of the 
assembling room being out of business, 
though the rest of the plant was run- 
ning, will be contested by the com- 
panies. 

The special committee on the loss 
after a thorough investigation has 
advised the companies interested that 
in the utmost fairness to the assured 
any claim for any more than the in- 
cemnity for the actual loss suffered is 
unfair and unreasonable. It appears 
to them that if the assured did not 
consider itself really damaged in the 
“use and occupancy” item because it 
at first made light of the suggestion 
that such damage actually existed im- 
mediately after the fire and thought it 
could not exceed $1;000. The amount 
was later placed at a much larger 
figure. 

The present claim is asserted to be 
the outgrowth of a discovered oppor- 
tunity for a critical and apparently 
unjustifiable misconception of the scope 
of the contract. The companies believe 
there is a good ground fer defense of 
the case and will contest any action 
brought. 





WILL LAY DOWN BURDEN. 





P. L. Hoadley Soon to Resign Presi- 
dency of American—Will Continue 
as Leading Director. 





Within a short time P. L. Hoadley 
will resign the presidency of the Amer- 
ican Insurance Company of Newark, 
continued ill health compelling such a 
course. 

He will, however, by no means cease 
his interest in the affairs of the corpo- 
ration with which he has been so long 
and so prominently identified, for he 
plans to continue as chairman of the 
board of directors and head of its 
finance committee. 

Under the leadership of Mr. Hoadley 
the success of the American has been 
constant and flattering, and to-day the 
Company is well entrenched at every 
point. It is to be hoped that President 
Hoadley may be spared to long enjoy 
the fruits of his labor. 





Inspection at Rensselaer, N. Y. 





Chief George D. Bussey, of Rensselaer, 
N. Y., has been given a designation as 
special fire marshal by State Fire 
Marshal Thomas J. Ahearn. The chief 
is directed to investigate the cause, 
origin and circumstances of every fire 


in Sieetainer. He is ‘veieds to make 
monthly reports of all bell alarms to 
the department. He must make an 
inspection of all buildings, and owners 
of houses in which boilers are located 
must file a slip showing that the boilers 
were inspected. Chief Bussey’s as- 
signment as special deputy is so that 
he may receive pay for his work. The 
city charter specifies that the chief of 
the department must serve without 
compensation. 


OF INTEREST TO CREDITORS. 





Receiver of Walla Walla Fire Loses 
Important Point in Action to 
Gain Funds. 





Creditors of the Walla Walla Fire, | 
of Walla Walla, Wash., will be particu- | 


larly interested in the fact that the 
suit of the receiver against the Hollon 
Parker Company, involving $200,000 
worth of property, has been decided 
against the receiver. The matter has 
not been permanently settled, however, 
because Dorsey M. Hill, the receiver, 
has taken the case to the Supreme 
Court where, it is expected, a decision 
will not be rendered short of several 
months. Upon the outcome of the suit 
depends the ability of the Company to 
pay any of its claims as the only assets 
that Mr. Hill considers of much value 
are involved in the suit. 


IN OKLAHOMA 





CONDITIONS CITY. 





Fire Chief Reports Water Supply Low 
and Department is Said to be 
Disorganized. 





The North Canadian River on which 
Oklahoma City depends largely for its 
water supply, is very low and an alarm- 
ing condition exists in that city. Fire 
Chief Kessler says that only 200,000 
gallons is kept in reserve. 

“A fire of two or three hours’ dura- 
tion would take practically all the 
water now on hand,” said he. “The 
water department has two reservoirs, 
one whic’ holds 150,000 gallons and the 
other 50,l00.” 

The fire department seems to be dis- 
organized on account of lack of disci- 
pline and poor management, The fire- 
men have formed an organization to 
resist the civil service examinations, 
which are scheduled to start Novem 
ber 1. 





Differ as to Publicity Methods. 





Owing to a disagreement with the 
executive committee of the Association 
of Southern Fire Insurance Companies 
as to the most desirable method for 
prosecuting the publicity work of the 
crganization, James R. Keller, of At- 
lanta, has resigned the assistant secre- 
taryship of the body. 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by h2ad 





office in Liverpool 






Surplus, . + ~¢ * 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. S. Gash Assets, Dec. 31, 1910 $13,745,408.53 
5,155,974.57 
3,239,491.00 
1,427,290.00 
1,051,543.00 , 





Liverpool 
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stores, factories, automobiles and motor boats. 


PY RENE 


WRITE TODAY for agent’s discounts, 
lists and descriptive booklet. 


price 


Pyrene Manufacturing Co. 


410 East 32nd Street, NEW YORK CITY 





ONE QUART FIRE EXTINGUISHER 
INSPECTED BY 


UNDERWRITERS LABORATORIES. INC. 
PUMP TYPE —wNe ?]4 























RETAINS HALF OF LINE. ITS CENTENARY. 








Newark Fire Now One Hundred Years 
of Age—Its Management Young 


Stock Offices Continue to Insure Por- 
tion of General Motor Company’s 








Business. and Progressive. 

The report that the business of the While one hundred years have now 
General Motor Company has been lost elapsed since the corporate existence 
to the stock fire insurance companies of the Newark Fire began, the Com- 
that have been carrying it ever since pany, was never more progressive than 
the placing of the line was given to it is to-day, nor were its prospects for 
Marsh & McLennan, of Chicago and future growth ever so promising. The 
New York, is only partly true. increase in its capital recently effected; 

The management of the corporation reorganization of its head office staff 
did give half of the line to the mutuals, and field expansion all bespeak a de- 
but the remained is still held by the termination on the part of President 


stock offices. Haynes to make the most of his op- 
The General Motor Company owns portunities for furthering the interests 

the majority of the automobile manufac- of the sterling old company. 

turing plants throughout Michigan, hay- The handsome new structure of the 

ing large interests at Detroit, Flint, Newark Fire is rapidly nearing com- 

Saginaw and elsewhere in the Penin- pletion, and it is expected will be ready 

sular State. for occupancy by December 1. 









Over $122,000,000.00 


° Losses Paid in the United States 







HENRY W. EATON, 
MANAGER 


G. W. HOYT, 
DEPUTY MANAGER 


J. B. KREMER Jr. and T. A. WEED, 
AGENCY SUPERINTENDENTS 


-NEW YORK OFFICE 
45 William St. 
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AGE, STRENGTH “AND HONOR 


FARMERS. 





COMMON TO OHIO 





Unique Features in Connection With 
Progressive Fire Insurance 
Institution. 





Out in a small village in Ohio there 
is a fire insurance company that has 
made remarkable progress during the 
past two decades. We refer to the 
Ohio Farmers Insurance Company. 

Back in the panicky times of 1893 
the officers and directors of the Com- 
pany scarcely dared go to sleep at 
night, wondering what the morrow 
might produce, but the Company has 
made substantial and permanent strides 
and now looms up a “little giant.” 

The Ohio Insurance Department re- 
cently concluded an examination of its 
affairs, the report showing its status 
as of July 1, 1911. On this date its ad- 
mitted assets were $2,816,097, as com- 
pared with $2,667,572 at the beginning 
of the year. Its * ‘net cash assets” (sur- 
plus) was $1,116,761.19, the examiners 
giving the Company some $14,000 more 
surplus than claimed. Included in the 
surplus as given by the department is 
$125,000 which the Company has set 
aside as an “emergency fund,” charg- 
ing it as. a liability, and this amount 
will be increased from time to time so 
as to equal an amount such as the 
Company could possibly be liable for in 
case of conflagration. 

Nothing to Criticize. 

The examination was conducted by 
Examiners George W. Steinman and 
Albert B. Menks, and while finding 
much to commend, they found nothing 
to criticize. As above stated, the sur- 
plus account was increased, and all 
items of assets were approved. The 
Company has approximately $600,000 
in bonds; principally Ohio municipal 
and state securities. 

Investigation of the mortgage loans 
showed a careful selection. 

Losses are paid promptly and the 
general method of transacting busi- 
ness, together with economy of man- 
agement, received strong endorsement. 

An idea of the growth of the Ohio 
Farmers may be obtained from the 
following comparison: 


Assets. Surplus. 
ee deeowsan $1,016,000 $106,000 
eee 1,118,486 149,731 
a 1,780,853 360,964 
an See 2,300,412 637,927 
EP ee 2,684,879 *844,367 


*In addition the Company has set 
aside $125,000 as reserve for contingen- 
cies. 

The Company transacts business in 
Ohio, Indiana, Illinois, Pennsylvania, 
New Jersey and New York; the latter 
State the Company entered May 1 of 
this year and Pennsylvania and New 
Jersey on July 1 

Its Home Office. 

That same keen directing force that 
has made the Ohio Farmers a great 
underwriting success, has made it a 
success in another direction. Instead 
of losing its individuality by locating 
in one of the large cities, the Ohio 
Farmers went out into Medina County 
and built up around itself the town of 
Le Roy. 

Le Roy is a little Eden. It is without 
contamination of any kind, and is 
unique perhaps, in industrious Ohio, in 
that it is free from both factory 
smoke and railroad soot. That sounds 
like isolation, but the throbbing city 
of Cleveland is but a short distance on 
the Interurban electric. If you are a 
passenger traveling that way, you 
might perhaps wonder why the con 
ductor didn’t announce “Ohio Farmers 
Insurance Company” instead of “Le 
Roy.” 

The home office of the Company, a 
large brick structure suggesting as 
much as anything a big country school 
house, is the most conspicuous build- 
ing in town. Nearly everyone there is 
in some way connected with the Ohio 
Farmers, or caters to the wants of its 
employes. It is an industrious, high 
spirited little community, and you can 
just take it for granted that the Ohio 


Farmers looms up second to preemie 
else on this speeding sphere of ours. 

The center of the town is a great oval | 
with a cement pavement, around which | 
most of the buildings are drawn up 
like a family reunion around a big 
dining table. It’s “homey,” it’s clean, 
it’s attractive, and as it should be, the 
Ohio Farmers sits at the head of the 
table, dispensing the good things, both 
in the way of fire underwriting and 
community example. 

What the Ohio Farmers has saved in 
dollars and cents by keeping away 
from the high running expense of the 
big city, no one has probably stopped 
to figure out, but it is considerable. 
Then there is a bigger item. The cor- 
poration tax imposed by some cities is 
nothing but plain hold-up under a pret- 
tier name. The Ohio Farmers pays to 
incorporated Le Roy something like 
$8,000 a year, which has made it a gar- 
den spot among the rolling hills of 
Medina County. 

Secretary W. E. Haines, whose hand 
is visible in the fine underwriting 
showing made by the Company, the 
only thing that is seen by the outside 
world, is naturally a large factor in 
shaping Le Roy’s thinking and its way 
of doing things. No city man ever had 
that responsibility nor the opportunity 
it offers. Original thought and action 
are very rare indeed; we are imitators, 
we do and say the things our superiors 
in responsibility do and say, and by 
their example we rise or fall. Le Roy 
is looking up. It is busy, healthful, 
happy and doing an important work in 
the world. If the Ohio Farmers did 
nothing else to deserve to be remem- 
bered, it established pretty little Le 
Roy. 





C. L. GOVE A SUICIDE. 





Albany Agent Kills Himself—Il! Health 
Assigned Reason for Rash 
Act. 





Charles L. Gove, a well-known local 
agent of Albany, N. Y., shot himself 
in his office some days ago, death fol- 
lowing almost immediately thereafter. 

The only cause that can be assigned 
for the act is that Mr. Gove has been 
in ill health for several years past, 
having suffered from a paralytic stroke. 

He is survived by his wife, who was 
a Miss Croft. 





TAKE FIREMEN OU° OUT OF THEATRES 
Newark May Put the Men on Active 
Duty and Save $25,000—Auto 
Engine Needed. 





The Newark authorities have under 
consideration a plan whereby the mem- 
bers of the fire department that are 
regularly assigned to the theatres and 
places of amusement in accordance 
with the law, will be returned to their 
companies for active duty. 

The champion of the idea is Captain 
Gasser, inspector of combustibles and 
fire risks, who says that the change will 
save the city $25,000. He has asked 
the Fire Board for increased authority 
so that he can license some attache of 
the theatre like the stage manager who 
will then be held responsible. 

The Fire Board passed a resolution 
to advertise for bids for a gasoline 
motor-driven engine for the Forest Hill 
section of the city. 

Get Representation of the Nord- 

Deutsche. 











Following its recent entry into Iowa, 
Wisconsin and Kansas, the WNord- 
Deutsche Insurance Company of Ger- 
many announces the following agency 
appointments in the States named: 

Iowa: Jaeger & Lenehan, Dubuque; 
D. A. Gehrig, Dyersville; John I. Lutz, 
Council Bluffs; J. M. & R. P. Brown, 
Sioux City; Ruhl & Mittelbuscher, 
Davenport. 

Wisconsin: Josiah Barfield & Co., 
Lake Geneva; Benj. Weil’s Sons & Co., 
Milwaukee; Wm. C. Roenitz, Sheboygan; 
The McMahon Co, Superior. 

Kansas: Merriam, Ellis and Benton, 
Kansas City. 














ONE or TWO Fire I 


ol 


in the STATE on NOVEMBER Ist., 


WANTED IMMEDIATELY 





ir GENERAL AGEN 


urance Companies in MISSISSIPPI to OPERATE through 
as we will discontinue writing for ONE of our Companies 
next, and need immediate connection to take 


care of present business on our books 


We can give immediately, to the ‘right kind of Company, a 
50 large and old established agencies, and are satisfied that the PREMIUM INCOME, 


as well as the CLASSIFICATION will be entirely satisfactory in every way. 


COMPANIES already 


qualified in MISSISSIPPI wishing to inciease their 
CHANCES for a more profitable business, or those desiring to enter the State, will 


do well to communicate with us without delay. 


Address, UNDERWRITERS GENERAL AGENCY CO., Ltd. 


Fred. C. Stockdell, General Manager 


New Orleans 


PLANT of at least 
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Home 


Office Building 


Capital Stock 
Reinsurance Reserve................ 
All other Liabilities... .. 
Se ee 


wearer $6, 121,382.27 


FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 
Statement January 1, 1911 





DANIEL H. DUNHAM, President 


CHARLES COLYER, Vice-President 


A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 





Se Ser $1,000,000.00 
2,037,952.60 

241,490.26 
2,841,939.41 








) 


j 





CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 

$400,000 
563,113 

1,125,418 
562,305 


This Company has a record unequaled in the 


CAPITAL - - « -«& 
All Liabilities, including Reserve - 
Total AssetS - - - - 
SURPLUS to Policy Holders - 


history of the Insurance business 


FRANH C. STURTEVANT 


MANAGER EASTERN DEPARTMENT 


FOURTH AND WALNUT STREETS, PHILADELPHIA 








NEWARK FIRE INSURANCE CO. 


EDGAR J. HAYNES, Jr., Pres. 


THE OLDEST FIRE as Let  cacacataimaes BY THE 


TATE OF NEW JERS 


NEWARK, N. J. 


LIABILITIES--EXCEPT CAPITAL 
SURPLUS TO POLICYHOLDERS..... 
Respousible Agents wanted in Cities and Towns where 


$1,083,679.19 
379,793.79 





Company is not now represented 


$703,885.40 


CHAS. M. HENRY, Secy. 








HUDSON UNDERWRITERS 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL 


84 WILLIAM STREET 


AGENCY OF THE 


$400,000 





NEW YORK 











FIRE ASSOCIATION  parcadeventa 


Office: Company’s Building, 407-409 Walnut St. 
Incorporated 1820 
Cash Capital $750,000 


Organized 1817 


E. 


C. 


IRWIN, President 
Mt, 


H, 
M. G. GARRIGUES. Séc. and Treas. 
R. N. KELLY, Jr., 


Charter Perpetual 
Assets $8,781,315.14 ; 
CONDERMAN, Vice-President ¢ 


Asst. Sec. and Treas. 
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HAS FEW FRAME HOMES. 





Stephen Girard Largely Responsible for 
Philadelphia’s Immunity from 
Fire-Traps. 





Philadelphia, in addition to the dis- 
tinction of being the greatest city of 
homes in the United States, has also 
the advantage of having fewer frame 
buildings within its limits than any 
other large city. This feature has often 
been favorably commented upon by 
visitors to the city. In this respect 
Philadelphia is far ahead of all Eastern 
cities, while in the West frame build- 
ings are very much in evidence, even 
in the business sections of some of 
the larger communities. 

The elimination of such properties 
which are so great a menace because 
of fire in closely-congested sections is 
largely due to the foresight of Stephen 
Girard, who during his lifetime realized 
the danger of such buildings. His 
ideas in this respect are shown by a 
provision in his will, which authorizes 
his executors to offer a premium to all 
property owners in the old cily proper, 
between Vine and South streets and 
from the Delaware to the Schuylkill 
River, who would demolish frame builid- 
ings and replace them with either brick 
or stone structures. This provision 
of the will has been faithfully carried 
out by the Board of City Trusts, which 
has in charge the carrying out of the 
provisions of the Girard will, and in 
the last 50 years many thousands of 
dollars have been expended in that way. 

Extending the Good Work. 

In recent years the restrictions in 
regard to the old city proper have been 
removed and money is frequently paid 
to persons who will remove old frame 
structures that are a menace to sur- 
rounding buildings in the territory adja- 
cent to Vine and South streets. 

The city authorities have also greatly 
helped to discourage the erection of 
frame buildings by the passage of or- 
dinances limiting their erection to cer- 
tain outlying sections of the city. This 
has compelled the erection of brick and 
stone buildings to such an extent that 
this city now has fewer frame struc- 
tures in proportion to the total number 
of buildings than any other large city 
in the world. 

Councils and the city officials have 
kept a strict watch on the development 
of the city and nearly every year or- 
dinances have been passed still further 
restricting the territory in which it is 
permissible to erect frame buildings. At 


the Thirty-fifth ward, the upper por- 
tions of the Twenty-first, Twenty-third 
and Forty-fifth wards, the lower end of 
the Fortieth ward and certain sections 
of the Forty-first and Forty-second 
wards. The portion of the Thirty-ninth 
ward, east of Seventh street and south 
of Oregon avenue, is also a frame dis- 
trict. 

The statistics compiled by the Board 
of Revison of Taxes for the current 
year show that there are 358,255 sepa- 
rate buildings in this city. Of this 
number 326,612 are dwellings. The 
number of frame dwellings is but 12,556, 
or an average of one frame building 
to every 26 structures of brick or stone. 

Stone and Brick Cheap. 

Another cause which has helped to 
do away with frame dwellings has been 
the fact that the brick-making industry 
has been centered here for many years, 
making the cost of such material cheap- 
er than in many other cities. The same 
conditions, until a few years ago, also 
applied to stone, which could be ob- 
tained at very reasonable figures from 
the quarries in Manayunk, Germantown 
and other outlying sections of the city. 

The high cost of lumber for building 
material and the almost universal use 
to which concrete is being put in build- 
ing construction have also been im- 
portant factors in inducing ‘builders to 
erect buildings of materials other tnan 
wood. 





WISE GOES TO STERLING FIRE. 





Becomes State Agent in Indiana, Hav- 
ing Served Agricultural in Same 
Territory. 





rus M. Wise will on December 1 re- 
tire as State agent in Indiana and Ken- 
tucky for the Agricultural Insurance 
Company, to become State agent in In- 
diana for the Sterling Fire, of Indian- 
apolis. 

Mr. Wise is thoroughly familiar with 
this field, has been previously in charge 
of the application of the Dean sched- 
ule in Illinois. His father, B. T. Wise, 
was for years State agent of the Phenix, 
of Brooklyn, in Illinois, and his brother, 
Fred Wise, is Illinois State agent for 
the Home, of New York. 





Here from Abroad. 

James Clunes, foreign manager of the 

London Assurance Corporation, is here 

from England. He plans to leave for 
the Pacific Coast within a few days. 








Lumber of N. Y. 
Peoples National 


Continental 

Firemens 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia 





CLARENCE A. KROUSE & COMPANY 


General Insurance Agents 


Pennsylvania, New Jersey 
325 Walnut Street, Philadelphia, Pa. 


Representing the following companies for Philadelphia 


For Eastern Pennsylvania and Southern New Jersey 


Western of Pittsburg 
General Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


Hawkeye and Des Moines 
Scranton Fire Ins. Co. 


Concordia 

Lumber of N. Y. 

Franklin, Pa. 

Hawkeye and Des Moines 
Citizens of W. Va. 

Phoenix, Hartford 
Springfield Fire and Marine 
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Newark Board of Education to Place 
$3,208,000 Indemnity Upon Build- 
ings and Contents. 





Twenty-five local agents of Newark, 
N, J., on Thursday last filed bids with 
the Board of Education of that city for 
furnishing $3,208,000 of insurance to be 
placed upon the public schools of the 


city and their contents. Of the total 
bidders twenty-three named the same 
figures, both for full indemnity and 
with the use of the eighty per cent. 


clause. 


D. R. Fauikner, who secured the busi- 
ness a year ago by naming a lower rate 
than any of his competitors, was low 
bidder again this time, his nearest com 
petitor being Morris B. Van Valen, 
whose figures, however, did not differ 
materially from those of the majority 





of the agents. 

The Faulkner bid was 41.4 cents per 
$100 for three years, or 17.2 for one 
year. All the other bids, save one, 
were as follows: For three vears, flat 
insurance, 75, with eighty per cent 
clause, 56%4; one year, flat insurance, | 
30, with eighty per cent. clause, 22% 

On the basis of cash premiums th 
Faulkner bids were for $13,278.93 for 
three years, or $5,516.76 for one year 


The amount of premiums, on which the 
twenty-three like bids were submitted 


was for three years flat, $24,927.17 
three years with eighty per cent 
clause, $15,146.97: one vear, flat, $9 
971.67: one vear with eighty per cent 
clause, $6,458.79. | 

The Faulkner bids, therefore, are | 
nearly $2.0 low on a three-year eighty | 
per cent. basis, and nearly $1,000 low | 
for one year on the same basis 

It will require several days for the 
school department to assemble and 
tabulate all the bids, which are su 
divided into more than sixty parts. re» 
resenting as many buildings and th 
contents, 
Model Match Ordinance for St. Louis. 


An ordinance regulating the handling } 


of matches has been prepared by th 
combined efforts of the match manufac 
turers, fire prevention men and cits 
authorities of St. Louis, which, it is ex 
pected, will not only pass the Munic 
Assembly, but will be adopted by man; 
other cities. 


pal 


Inspector Henley of the St. Louis Fire | 


Prevention Bureau had drawn up : 
measure to which the match manufac- 
turers objected, so the 


and others interested got together, with 
the result that the ordinance is claimed 
to be a model. 





Company Pays in Arson Case. 

A jury at Newton, N. J., failed to su 
tain the charge of the Hartford Fire 
that Julius Horvath, a butcher of Frank 
lin, was guilty of arson in the burning 
of his shop last March. All the cil 
cumstances the Company contended 
pointed to arson, but the jury gave the 
plaintiff Horvath, who had brought suit, 
}a verdict for the full amount of his pol- 
icy, $1,500, and $125 interest 


Will Soon be at Liberty. 
C. T. Estabrook, the former western 
New York special agent for the Sun of 
London, who was jailed a year or more 
; ago, for his part in crooked loss adjust 
ments, it is understood, will 
free, good behavior having mats 
reduced the term of his i 
tence. 





soon be 
rially 
original } 


sel 


Svea to Join S. E. U. A. 

Application for membership 
South-Eastern Underwriters 
has been made by the Svea Fire & 
Life, of Gothenburg, which recently 
established a southern department, ap- 
pointing as manager thereof Dan. B 
| Harris, of Atlanta. 


in th 


Association 


manufacturers 
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BIDS ON SCHOOL INSURANCE. | ‘The Leading Fire Insurance Compan, 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘ Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
$1,000,000.00 


6,648,971.67 
2,021,740.21 


Cash Capital..... 
ere 
Net Surplus - 
Surplus for Policy 
Holders 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 

$1,000,000.00 

4,820,678.00 


Cash Capital 
Cash Assets - 
Cash Surplus to Policy 


Holders 2,288,079.00 


Ry t of THE HANOVER is an absolute as 
RK. EMORY WARFIELD 
JOSEPH McCORD Vice-Pres. & Sec’y 
WILLIAM MORRISON Asst. Sec’y 
JAMES W. HOWL! Agent 


President 


Gen, 
HOME OFFICE: 

Hanover Bidg., 34 Pine St. 
NEW YORK 








INTER-STATE Fire: 
‘ INSURANCE 
, ComPANY, 


HOME OFFICE 


BIRMINGHAM 


ALA. 


A 
SOUTHERN 
COMPANY 


WITH 
A NATIONAL 
SCOPE 





Naencxe 2 
B. H. COOPER 


President 


J. F. STOCKDELL 


Manager 
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DALLAS’ WATER PROBLEM. 





Rating Board Asked to Take off 12 
Cent Charge for Defective 
Supply. 





The efforts of Dallas to secure the 
yvemoval of the 12-cent penalty for al- 
leged defective water supply have re- 
sulted in a number of propositions 
being submitted to the State Fire 
tating Board. The committee appoint- 
ed to represent the insurance interests, 
consisting of Gross R. Scruggs and E. 
A. Chisholm, has reported on the 
situation. 

“The city by agreeing to add 4,500,000 
daily to their reserve supply (which is 
now 800,000,000 gallons without count- 
ing White Rock dam) will be able to 
furnish all water needed for eight 
months without rain, as they will only 
be drawing from the 800,000,000 reserve 
3,500,000 per day, and they can at any 
tyme furnish the required 8,000,000 
gallons for daily use from their auxiliary 
sources. There were other warranties 
made by the city of Dallas, which are 
fully shown by a copy of their letter 
to the State Insurance Board, which we 
enclose herewith. 

“The proposition submitted by the city 
authorities of Dallas is as follows: 

“(1) The city of Dallas agrees to 
begin work to increase its underground 
supply of water by 2,000,000 gallons per 
day. 

“(2) The city of Dallas agrees to add 
to its reserve supply of water as much 
as 4,500,000 gallons per day at all times 
either from the river or rainfall or from 
underground supply. 

“(3) The city of Dallas further agrees 
that if at any time the reserve supply 
falls as low as 250,000,000 gallons that 
the city of Dallas agrees to add 9,000,000 
gallons to its daily supply. 

“(4) The city of Dallas agrees to 
create the office of city marshal. 

“The city of Dallas requests that the 
new key rate for said city to be effective 
December 1, 1911, iif this meets the 
approval of your honorable body. 

“We the committee of insurance men 
recommend that in view of the above 
warranty that the State Board of 
Insurance remove the penalty of 12 
cents by reason of the alleged defective 
water supply.” 





P. C. RALLI DEAD. 





Final Summons Comes to Prominent 
New York City Broker—Had 
Interesting Career. 





Death claimed P. C. Ralli, long a lead- 
ing insurance broker of the metropolis, 
on Sunday night. He had been quite ill 
for some little time, but was gaining 


ground, and his family looked forward 
to his being up and about within a 
week or two; the long strain upon the 
heart, however, was too much, and 
early Sunday that organ suddenly ceas- 
ed beating Mr, Ralli passing away quiet- 
ly and painlessly. 

Masonic services were held at his late 
residence in this city, followed by ser- 
vices at the Greek church on 72nd 
street, Tuesday morning. Interment 
was at Woodland cemetary. 

A member of a leading Greek family, 
Mr. Ralli was born in Manchester, Eng., 
in April, 1852. He was educated in 
various institutions in England, France 
and America. His career as an insur- 
ance broker began in this city about 
thirty years ago, he speedily taking rank 
with the leaders. Through his associa- 
tion with the international cotton ex- 
porting house of Ralli Brokers, Mr. 
Ralli gained a strong hold upon the 
cotton business, and for several years 
insured practically all of that staple 
passing through the port of New York. 
He formed a powerful syndicate of fire 
insurance companies for writing the 
risks, and long had a virtual monopoly 
of it. 

Later he diversified his business, 
though continuing to handle a large per- 
centage of the cotton shipments. 

Because of his prominence in various 
Greek philanthropic and social organiza- 
tions Mr. Ralli had a peculiarly wide 
following among people of his race, and 
to-day his office handles the business of 
Greek merchants in all parts of the 
United States. In 1904 Mr. Ralli form- 
ed a corporation for convenience in 
handling his extensive business, he be- 
coming president of the organization. 
His associate officers, all of whom had 
long been identified with his office, 
were: F. J. Waters, vice-president; T. 
P. Ralli (his son), secretary, and R. C. 
Walker, assistant secretary. 

Three years ago the active life Mr. 
Ralli led began to take toll and the 
burden of the work devolved upon his 
associates, in ever growing degree. 

Fortunately the business of the office 
is in excellent shape and will be con- 
tinued without interruption. 

P. C. Ralli was a member of the 
Brokers Association, the Underwriters 
Club and various Greek organizations. 
He was known personally to most of 
the company officers and bore an ex- 
cellent reputation in underwriting cir- 
cles. 





Adjustment Co. in Jackson. 





The New Orleans Adjustment Co. is 
making plans to better cover the terri- 
tory in northern Mississippi and Loui- 
siana, and has opened a branch office 
in Jackson, Miss. 


FIRE AND LIFE INSURANCE 8TOCKS. 
(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 
























l l DIVIDENDS Bid | askea 
COMPANIES | CAPITAL Approx. [ When | price orice 
_ ‘Anni . Div. Payable per ct 
l 
CGE TO BOR wscik icccwesecsicesccvcverne $500,000 10 2 160 | 200 
C ommon wealth. . Selndceases deawen wenke-wetaeemn 500,000 10 J&J 326 aS 
Continental . or 50 Jad 1000 | 1025 
Empire City .....-2..ccececccceccccccccsccees 200,000 8 J&aJ 190 aie 
SND UMEGAE «.......2..<cc.00c2ccsssecece 2,500;000 10 hee 295 | 310 
I nc cc neds cecendvesseneshun's 00,000 15 Jad 300 320 
German-American....-.--+--+-+sss+eeeeees 2,000,000 30 T&J 500 | 515 
Germania ($50) Fire eeeeceeees sseeeeees 1,000,000 JaJ 300 310 
Glens Falls ($10).. 200,000 30 Jad 1525 eo 
Globe & Rutgers 400,000 40 475 500 
Hanover ($50).. 1,000;000 16 200 225 
Home Fire -.------ sue 3,000,000 | 35 J&J 700 715 
Nassau ($5 5}. tesa cesserccccenees 200,000 | 10 Jad 165 175 
Niagara ($50) ....-.----eeeeeeeeeeceeeeeeeeees 1,000,000 20 Jad 290 3 
por iver (825) eee eecee cesses ceccsscccoeecs 50, 10 A&O 150 165 
Pacifi 6 (25) bake Ke Cunoeniveceusesmenssesutess 200,000 | 14 Jadzd 185 
Stuyvesas Disigislsad en abu cuaven wana aieteees 400,000 | 10 J&aJ 150 
United States 325) sees ceecccccceccecesccces 400,000 v 7 90 1 
Westchester ($10) ....----...eeeeeeeeeceeeees ),000 40 F&a 490 510 
Williamsburg Clty (SBO) ..-- -esseeseceeeeees 000 20 Jad 370 395 
LIFE 
EE Oe EET OOO POE AE 2,000,000 15 Q 650 660 
Connece tieut TAEDA TS 2 ),000 8 J&JI 250 Sais 
EE fata” wikuwecnas dacasonaudebned ta ),000 7 A 300 eau 
Germania ies Sub Gsawwaieseesibe deus beentiabes 000 12 J&JI 210 225 
EE uidhudevditseensgseroeeariouse 500,000 10 J&Jd 150 seats 
a  eeeeee vipnbwagebwasietaiaios 125,000 12 M&N 275 wane 
i eeacingecincetannes ine 100,000 26 O&F 400 425 
Metropolitan ($25) 2,000,000 7 M&N 155 175 
Prudential ($50)..... 2,000,000 10 450 
Travellers Hartford . 2,500,000 20 900 
United States Life.... 264,000 7 | J&JI 90 | 105 














V-No Information Q-Quarterly 


A-Annually 





TANNERY A TOTAL LOSS. 





Extensive Property at Ashland, Ky., 
Goes Up in Smoke—Insured 
Through Local Agents. 





What early reports described as a 
$400,000 loss occurred some days ago 
when the extensive plant of the Ash- 
land Tannery at Ashland, Ky., was de- 
stroyed by fire. 

The property was operated independ- 
ently, a considerable part of its output 
being taken by the Swift Company, 
packers of Chicago. The tannery prop- 
er was a large frame structure, the 
rate upon which was 2.01 per cent. Im- 
mediately adjoining was the brick ware- 
house, which was insured at the low 
figure of 66 cents. 

Insurance upon the plant was placed 
with the local agents at Ashland. 





ROW OVER VULCAN FIRE’S AFFAIR 





Stockholders of New Oakland, Cal., 
Company in Serious Wrangle 
Over Its Future. 





Successive interviews between the 
warring factions among the stockholid- 
ers of the Vulcan Fire, of Oakland, Cal., 
so far from conducing to harmony, 
seem only to intensify an already bitter 
enmity. The demand is made that 
Vice-President Clay surrender his five- 
year managerial contract and retire as 
an official of the Company has been flat- 
ly refused, and the strife for complete 
supremacy continues. 

The net upshot of the trouble may 
mean the retirement of the concern, and 
the refunding to stockholders the $600,- 
000 of cash already paid in on account 
of capital and surplus. 





PLEASED WITH DEPARTMENT. 





Fire Commissioners of Buffalo Inspect 
the Fighting Force and Commend 
Its Efficiency. 





Following an inspection of each of 
the fire stations of Buffalo, N. Y., the 
fire commissioners expressed them- 
selves as being highly pleased with 
the service, both men and apparatus 
being in fine condition, equal in point 
of efficiency, according to Chairman 
Machemer, “to that of any city of its 
size anywhere in the United States and 
better than most.” 





Fred Doeppers, manager of the Ger- 
man Investment and Securities Co., 
Indianapolis, has secured the Hanover 
and the Nord-Deutsche. In order to 
unionize his agency, he resigns the 
Michigan Commercial German Under- 
writers and Prussian National Under- 
writers. 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - $200,000.00 
NET SURPLUS - $134,000.00 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Ohio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 














Commercial Union Assurance Company 
(Limited) 


OF LONDON 
PINE AND WILLIAM STS., NEW YORK CITY 








H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City ont Vicinity 


Have desirable opening ‘for 
another strong company. 











PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTE R sal, 





HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER of OHIO 

















Established 1864 


EB. 5 


66 BROADWAY ° 





BAILEY 


——DEALER IN—— 


Fire Insurance Stocks “A Specialty’’ 


Telephone 2817 Rector 


NEW YORK 

















aaa wate ~ + Leer 
















& 
: 
& 
& 
x 








November 2, 1911. 





THE EASTERN UNDERWRITER 





15 





~ 








Special Agent Wanted 





A non-union fire insurance 
man of ability. 





Applications to be considered must give ample 
particulars as to experience and personality. 


A, Care of The Eastern Underwriter 
105 William Street, New York City 


company has opening for field 


Name references. 











PLAN FOR BOSTON. 





Eastern Union Committee Finally 
Agrees Upon Method for Hand- 
ling City. 





At last the Boston committee of the 
Zastern Union has been able to agree 
upon a plan for handling the situation 
in and about the Hub, a field that by 
virtue of its many peculiar features 
gave the committeemen a difficult prob- 
lem to solve. 

As set forth by the executive commit- 
tee of the Boston Board, the plan joint- 
ly discussed by members of that body 
in conjunction with the Eastern Union 
Committee provides: 

There shall be only one agent fer 
each company in Boston proper north 
of Massachusetts avenue and only such 
agent shall be permitted to write in 
that territory and warehouse territory 
of South Boston, East Boston and 
Charlestown. 

In the seven sub-districts of Boston 
the number of agents which each com- 
pany may have shall be unlimited, pro- 
vided, however, that no such agent now 
existing shall be continued, and no such 
agent shall hereafter be appointed who 
cannot comply with the qualifications 
for sub-district agents which may be *#s- 
tablished by this board. The require- 
ments of such qualifications, however, 
to be first submitted for the approval 
of the companies’ committee. All sub- 
district agents shall report through the 
principal Boston agent. 

In the corporate city of Boston the 
brokerage commission shall be 20 per 
cent. on the following risks outside the 
congested = district: Churches and 
schoolhouses and their contents; dwell- 
ings and their contents; private sta- 
bles and private garages and their con- 
tents, and buildings occupied on grade 
floor as stores and above grade the 
floor exclusively as dwellings (and so 
warranted in the policies) and their 
contents. Brokerage commission on 
other business outside the congested 
district shall be 15 per cent., and shall 
be 10 per cent. in the congested dis- 
trict. The sub-district agent’s commis- 
sion shall be 20 per cent. 

The principal Boston agent shall re- 
ceive upon the net premiums of all 
Boston business written by him 10 per 
cent. overriding commission and 5 per 
cent. contingent commission, and no 
other allowance. The principal Poston 
agent shall receive upon the net premi- 
ums of all the sub-district agents of his 
company or companies 10 per cent. 


overriding commission, and no other 
allowance. 

No agent other than the principal 
Boston agent and the_ sub-district 


agents shall be permitted to write on 
property in the corporate limits of Bos- 
ton. No principal Boston agent, no spe- 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 











cial agent nor any employe of him or 
them, or others acting for him or them 
or in his or their behalf, shall be made 
or continued a Boston sub district or 
suburban agent. 

A committee shall be appointed, con- 
sisting of representatives from the 
Boston Board and Suburban Associa- 
tion (when formed) and at least three 
officers of the companies, to which 
shall be entrusted the duty of formu- 
lating a definition of an agent and a 
broker in suburban territory. This 
committee shall be a standing one and 
shall from time to time, as need arises, 
pass upon the qualifications of agents 
and brokers in suburban territory. 





STARTS CAMPAIGN AGAINST ARSON 





Chicago Board Has Fund for This Pur- 
pose—Companies Pay Claims 
Too Quickly. 





The Chicago Board of Underwriters 
has taken steps to check the activity 
of firebugs in that city, and for this pur- 
nose has established an arson fund. It 
was urged at a meeting held last week 
that the companies take more time to 
investigate claims before paying them, 
it being maintained that the rivalry 
among the companies to be the first to 
settle claims, gave the firebugs ready 
money with which to fight the author- 
ities on charges of arson, and also it 
had a bad effect on juries, tending to 
indicate that some of the companies 
were satisfied as to the honesty of the 
claim. 








C. T. Chandler, J. M. Loeb and J. H. | 


Carr were elected to the executive com- 
mittee at the meeting of the Board. An 
amendment to the constitution prohibit- 
ing the employment of salaried solic- 
itors was referred to a committee for 
further consideration. 





Golden Anniversary. 





Some days ago DeWitt E. Skelton, 
president of the Phoenix Insurance 
Company of Hartford, celebrated the 
fiftieth anniversary of his entry into 
the fire insurance business. His con- 
nection with the Phoenix dates from 
1867, when he became its secretary, 
subsequently being elevated to the vice- 
presidency and later presidency. 

Mr. Skelton has served as president 
of the National Board of Fire Under- 
writers, and in other ways has ‘been 
honored by his associates in business. 





Seeking Business Quietly. 





While the London Underwriters, an 
organization launched by the London 
Assurance Corporation several months 
ago, is not hunting business with a 
brass band, it is nevertheless securing 
a desirable line of business from a 
number of agencies already established 
lin such prominent centers as Boston, 
Philadelphia and Chicago. While Man- 
ager Case appreciates that no demand 
|for added underwriting facilities exists 
|in the smaller towns throughout the 
|country. he yet feels that legitimate 
ovenings exist in the large cities, and 
it was because of that conviction that 
the underwriters was formed. 





Transfers to Camden Fire. 





To associate with the Camden Fire. 
as its special agent for Eastern Penn- 
evivania, New Jersey, Delaware and 


Maryland, John F. Williams has retired 
as a field man for the Girard Fire & 
Marine. 








INDIFFERENT TO FIRE DANGERS. 





Nebraska Commissioner Complains of 
Public Attitude on Prevention Work 
and Cities’ Carelessness. 





Before the Nebraska Fire Prevention 
Association at its meeting held in Lin- 
coln last week, State Fire Commission- 
er Randall complained of the laxity of 
city officials in enforcing the laws and 
local ordinances. In the larger cities, 
he said, there was no enforcement of 
the law against frame buildings within 
the fire-limits, and in the face of this 
no complaints had been made. He 
said the condition was due to indiffer- 
ence. 

E. R. Townsend, of Chicago, address- 
ed the Association on the “Individual 
Responsibility in the Prevention of 
Fires.” 





Charles H. Pendleton, of the Brook- 
lyn, N. Y., agency firm of Pendleton and 
Pendleton, died on Tuesday. 





BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1911 
$1,596,003.08 
688,891.93 


NL 6k aichaanid eataieedie 
oe a een 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

Each Week—-——-— 

Subscription $3 Per Annum 











Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 





Managers Accident and Health Department 





for New Jersey 


Assets over $18,000,000. 


Board of any public conveyance. 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Acciden+ and Health Insurance. 
Stockholders’ 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 


Assets Over $18,000,000 


Liability unlimited. Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








THE YORKSHIR 





INSURANCE CoO., Ltd. 


Is now entering the Eastern States for Agency Business, appointing Representa- 
tives in the principal Cities, and will soon be prepared to consider other territory 


ESTABLISHED 1824 
The ‘‘Yorkshire’’ is the Oldest and Strongest of the English Fire Companies 
not heretofore represented in the United States. 
nished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U. S. Managers, 47 William Street, New York 
New York Life Insurance & Trust Co., U. 
WILLARD 8S. BROWN & CO., Metropolitan District Mgrs., 1 Liberty St.. New York 


OF YORK, ENGLAND 


Ample funds have been fur- 


S. Trustee, New Vork 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





100 WILLIAM STREET - «- - - 





New York 
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LETTERS TO HIS SON 





Veteran Underwriter Advises as to How to Secure an Insurance Education— 





On Being Made an Examiner. 





Dear John: 

Good for you, 
well, and I’m 
chance has come for 
responsibility. As I 
you got your first promotion “hard, 
conscientious work counts,” and its 
going to count still more now, for you'll 
have to use your own brains and rely 
on your own judgment. 

Just remember that you stand 
tween the profit and loss accounts, and 
it depends largely on you which side 
of the ledger has the most figures. The 
managers lay down the rules of under- 
writing, but you them out. In 
a very large majority of cases yours 
is the final say in accepting business, 
and it’s well to keep that in mind. 
When you're holding down a baloon 
you want to hang on to the rope and 


You've done 

glad the 
you to take real 
told you when 


boy. 
mighty 


my 


pe- 


carry 











keep your eyes peeled. Never put your 
“O.K.” on a daily until you do so 
understandingly. Your judgment may 
be wrong but at least use it—don’t take 
things for granted. This “‘Guess-it’s-all- 
right” stunt is mighty risky. 

The majority of business that comes 
in will be acceptable, but you've got 
to comb all the hair on a dog to find 
the fleas. Never pass a line without know- 
ing what you're doing and never cancel 
one without a reason. This “hunch” 
business is all very well, but as a habit 
it would ruin the best agency plant 
going. There was once a president of 
an insurance company who ional ed that 
he was the most careful underwriter in 
the business because he cancelled one- 
fifth of all the lines sent in. It turned 
out that the daily reports were put on 
his desk every morning and he would 
go through them hit or miss, picking 
out the fifth daily and gptmsonr x that 
line no matter what it covered on. 
Needless to say he didn’t last. 

Don't dodge responsibility by sending 
a ip to the special agent and then 
passing the risk “subject to survey.” 
You'll do this sometimes of course, but 
don’t get the habit. Have a ason for 
wanting the special’s judgment 

Follow a System. 

Get into the way ef following a 
system in examining daily reports. It 
may not seem to you there’s much 
similarity in laying bricks and your 
job, but there is. Under scientific 
management a brick layer goes through 
the same motions in the same way to 
lay each bricl You'll be surprised how 
much quicker you'll run through the 
cay’s business if you “go through the 
same motions,” in other words, follow 
a system with each daily report. It 
will save mistakes, and make you more 
thorough. 

Be careful with your dictation and 


don’t use too much of it. Remember 

that the man at the other end is usually 
busy and more than apt to be sensitive. 
Some folks never learn to dictate a 
good letter. I know men, good fellows 
too, whose letters always make me mad. 
Thev don’t mean they just can't 
seem to express themselves properly 


cn paper. 
not sharp, firm but rarely peremptory. 


Learn to express yourself clearly in a} 
few words, straight to the point, and} 


remember molasses is more 
than ipecac. 

Don’t be content just to pass the 
business that comes in day by day. 
Read every survey that comes into the 
office, whether from _ special 
inspector or a bureau, and no matter 
whether any one else has read it or 
whether you have a line on the property 
inspected or not. The next best thing 
to seeing a risk is to read understand- 
ingly the inspection report of a com- 
petent man, for you will come to grasp 
the salient features of each class of 
business. Try to visualize the risk. If 
there is anything you don’t understand 
either in construction or processes ask 
some one who knows, Learn all the 
ierms and what they mean; such as 
texas roof, mill floors, curtain walls, 
ete. Be constantly on the alert to ac- 
quire useful and accurate information. 

Don’t be afraid of post 
con’t be afraid when something burns. 
Some men are mighty wise after the fire, 
particularly when they did not pass the 
line. Keep a level head, but don’t be 
afraid to acknowledge it when you’re 
wrong. If you’ve done your work con- 
scientiously you don’t need to worry. 
You'll make errors of judgment, but 
that’s to be expected—only don’t make 
too many. Learn by those you do make 
and don't respond to encores. 

Be so familiar with each 
business that you can tell ‘how 


popular 


agent’s 
it will 


grade. Keep posted as to whether it 
is profitable or not. Have things at your 
fingers’ ends so you will show when 
questioned that you're “on the job.” 
The mind of a good underwriter is 


a mosaic of useful details cemented by 
common sense and polished by experi- 
ence. I want your design to be a prize 
winner in pattern and finish. 
Your affectionate father, 
Silas. 


FUNDS FOR PREVENTION BUREAU. 


New York’s New Department to Start 
Modestly—Commissioner’s Plan 
Called for $744,000. 





Fire Commissioner Johnson, on whom 
will fall the chief responsibility of en- 
forcing the Hoey Law which created the 


Fire Prevention Bureau in New York, 
proved to be very resourceful in a tight 
place. Early last week, it appeared 


from all indications that, although the 
much sought Fire Prevention Bureau 
had been created on paper, all the good 
work might go for naught because there 
was-no funds available for financing the 
undertaking. 

Armed with the power 
things in the work of fire 
Commissioner Johnson saw no machin- 
ery in sight with which to do them. He 
called a meeting in fire headquarters to 
arouse the press and public opinion to 


to do drastic 
prevention, 














REPUBLIC AND DOMINION FIRE 
AND MARINE INSURANCE COMPANY 


Chartered Oct. 


CAPITAL STOCK 


Plymouth Building 
PRATT and GRIGSBY 


Financial 
Stock being rapidly placed in the WESTERN STATES and 


17th under the laws of the State of Minnesota. 


(AUTHORIZED) $3,000,000.00 


HOME OFFICE —— 
Minneapolis, Minn. 


Underwriters 


CANADA. 








Make your letters short but | 


agent, | 


mortems— | 





Assets... 


Fidelity Bonds, Surety Bonds, 
Boiler, Fly Wheel. Employers’ 


and General Liability, 


THE FIDELITY AND CASUALTY COMPANY 


92-94 Liberty and 97-103 Cedar Streets, New York City 


Capital and Surplus............... pidgleaee --- 2,926,230.29 


Losses paid to June 30, 1911.... 


This Company grants insurance as follows: 


mobile, Workmen’s Collective, Workmen’s ‘Compensation, Elevator, 
Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 


-$10,160,849.69 


jnkden ceeeal 36,063,720.35 


Burglary, Plate Glass, Steam 
Liability, Public, Teams, Auto- 








Home Office, 


EUGENE 
DANIEL D. WHITNEY, Vice-Pres. 





THE 


METROPOLITAN CASUALTY > 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


ATE GLAS 
PERS ON AY ACCIDENT 
AND HEA 


OF THE MOST APPROVED FORMS 
H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sec. 











OFFIGIALLY INTERPRETED 


COMMENTS ON “NEW YORK LAWS. 
Superintendent Hotchkiss Comments 
Upon Recently Enacted Statutes— 
All Underwriters Concerned. 





communication from Su- 
H. Hotchkiss, of the 
Department, 


An official 
perintendent W. 
New York Insurance 
reads as follows; 

The importance of the amendments 
to the New York insurance law, gen- 
erally affecting the licensing of and 
commissions to be paid to agents and 
brokers and the supervisory jurisdic- 
tion conferred on the department rela- 
tive to rates, suggests that the ‘public 
be furnished with an outline of the 
views of the department as to certain 
matters arising under such laws con- 
cerning which there seems to be either 
dispute or doubt. What follows is such 
outline—in part based upon rulings al- 
ready made, and in part being an ex- 
pression of ‘opinion by the department 
as to questions which seem likely to 
arise. 


These comments and rulings are, of 


force an appropriation from the Budget 


Committee of the Board of Estimate, 
which holds the purse strings of the 
city, and the result was a promise from 
Comptroller ?rendergast that sufficient 
money would be raised to start the 
Bureau, and by a transfer of funds it 
might get underway immediately. 

So the situation is helped materially 
for the present, but there is consider- 
able doubt if the Fire Prevention Bu- 
reau will get enough money to carry out 
the full scope of the plans of Fire Com- 
missioner Johnson. He had asked for 
an appropriation for the year of $744,- 
0}. There was to be a staff of 535 
men, to include a chief of fire preven- 
tion at $7,000; two deputy chiefs at 
$5,000; and statisticians, examiners, 
clerks and stenographers at a total cost 
of $204,000; an engineering division to 
cost $25,200; and a corps of inspectors, 
330 in all, with a chief and deputy chief, 
at a cost of $449,000. 

The Budget Committee was disposed 
to think that a small part of this total 
would suffice to start the Fire Preven- 


, tion Bureau and that to make the whole 


amount available, if that were possible, 
would result in great waste. Comptrol- 
ler Prendergast had indicated that, in 
his opinion, between $200,000 and $300,- 
10 would be sufficient to get the Bureau 
going. 


necessity, general in their character. 
Indeed, such laws being a new departure 
in this State and there being no prece- 
dents by which the department can be 
guided, its views as here expressed 
should be accepted as tentative only 
and subject to modification at any time. 
It should be particularly borne in mind 
that such comments and rulings have 
none of the protective effect of judicial 
decisions or statutory law. 

It is not, however, the expectation of 
the department to pass formally upon 
every question which shall arise under 
these laws. 

Changes in, modifications of and addi- 
tions to the comments and rulings here 
stated will, from time to time, be fur- 
nished to companies and parties inter- 
ested, to the end that a file thereof cau 
be kept which will be reasonably up to 
date. 

The laws in question are known as 
Chapters 416, 460 and 748 of the laws 
of 1911. They constitute, together, an 
effort on the part of the State—supple- 
menting the investigation of the so- 
called Merritt Committee—to supervise 
the operations of companies writing 
certain lines of insurance, as well as 
of the agents of such companies and 
the brokers who place business with 
them, in particular as to matters of 
rates and commissions. The three sec- 
tions should, therefore, be considered 
together. Each, however, takes effect 
at a different time—Section 65 (Chapter 
416) on June 25, 1911; Section 141 
(Chapter 460) on September 1, 1911, and 
Section 142 (Chapter 748) on January 
1, 1912. The three sections became law 
respectively, as follows: Section 65 on 
June 23, Section 141 on June 28, and 
Section 142 on July 24, 1911. 

Section Sixty-Five. 

Briefly expressed, Section 65 provides 
as follows: 

(a) That the whole contract between 
the insured and the insurer (in the lai- 
ter word being included both the cor- 
poration and its agent or other repre- 
sentative) shall be expressed in the 
policy; 

(b) That the insurer (such word again 
including the corporation and its agent 
or other representative) shall not offer 
to pay or allow any inducement, nor 
give any special pecuniary advantage 
to the insured which is not expressed 
in the contract; nor shall the insur- 
ed accept any such inducement or 
pecuniary advantage: 

(c) That no person shall be excused 
from testifying before any court or 
magistrate as to any transaction pro- 
hibited by the section, upon the ground 
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that it may tend to convict him of 
crime, provided that no person shall be 
prosecuted on account of a transaction 
concerning which he has testified; 

(d) That the violation of the section 
shall be a misdemeanor. 

Contracts of life insurance, of marine 
insurance (other than contracts of auto- 
mobile insurance) and contracts made 
by underwriters authorized to do a title 
and credit guaranty business, a life and 
casualty insurance business upon the 
co-operative or assessment plan, a fra- 
ternal insurance business and a co- 
operative fire insurance business are 
specifically exempted from the terms of 
this section. 

Under such section, the department 
has either already made rulings or is 
of the opinions as herein indicated, viz.: 

1. This section is not retroactive and, 
therefore, does not affect a contract en- 
tered into prior to June 23, 1911, pro- 
vided such contract was not in con- 
templation of the going into effect of 
such law. 

A previous course of business, involv- 
ing a rebate or pecuniary advantage to 
the insured, is not a “contract” within 
the meaning of the above. Nor is a 
promise, made prior to June 23, 1911, 
in consideration of the furnishing of 
business or the doing of an act subse- 
quent to such date, included within the 
meaning of “contract” in this ruling. 

2. The section particularly prohibits 
the payment or allowances to, as well 
as the acceptance by, the insured, either 
directly or indirectly, of anything what- 
ever of value, be it money, additional 
insurance benefit not expressed in the 
coutract, or anything else, and whether 
paid, allowed or accepted before, after, 
or at the time of the insurance, as an 
inducement to the making of the con- 
tract between the insured and the in- 
surer, or in connection therewith: and 
makes the giver, as well as the receiv- 
er, liable to the penalties of this section. 

3. The broad and exclusive phrasing 
of this section seems to include all in- 
surance transactions not excepted in 
specific terms, and, therefore, a com- 
mission cannot now lawfully be paid to 
any person on insurance placed by him- 
self either on himself (health and acci- 
dent insurance) or on his own property 
or on property in which he may have 
a legal interest. 

Though Section 142 was enacted sub- 
sequent to Section 65, the use therein 
of the words, in clause (d), “and does 
not make the application for a certifi- 
cate of authority for the sole purpose 
of securing commissions on insurance 
written on his own property or risks,” 
cannot be taken as a legislative recog- 
nition of the right of an agent or broker 
to receive commissions for insurance 
on himself or his own property. If the 
Legislature had intended to modify the 
broad and exclusive words of Section 65, 
appropriate words undoubtedly would 
have been used. 

4. If, however, the agent or broker 
has no legal interest in the property 
insured—as, for instance, if he is a 
stockholder of the corporation owning 
the same—the payment to him of a com- 
mission in connection with the insur- 
ance of such property does not fall with- 
in the interdiction of this section. 

5. Similarly, if the property covered 
by the insurance is owned by one mem- 
her of a partnership engaged, in good 
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faith, in the business of insurance agen- 
cy or brokerage, and not formed or 
existing for the purpose of accomplish- 
ing an evasion of this section or its 
objects, the payment to such partner- 
ship of a commission in connection with 
the insurance of such property does not 
fall within the interdiction of such sec- 
tion. 

6. Likewise, if the agent or broker is 
a corporation, engaged, in good faith, in 
the general business of insurance agen- 
cy or brokerage, and not organized or 
existing for the purpose of accomplish- 
ing an evasion of this section or its 
objects, the payment of a commission 
on the insurance effected by or through 
it on property owned by a stockholder 
thereof does not fall within such inter- 
diction. 

7. An agent or broker cannot share 
commissions with a broker or agent who 
effects insurance on the agent or broker 
himself (health or accident) or on his 
property. 

8. This section applies to payments 
or allowances to the insured growing 
out of insurance contracts covering 
persons insured (health and accident) 
and property located within this State, 
except those (a) of life insurance, (b) 
of marine insurance (other than con- 
tracts for automobile insurance), (c) of 
title and credit guaranty insurance, 
(d) of life and casualty insurance writ- 
ten on the co-operative or assessment 
plan, (e) of fraternal insurance, and ({) 
of co-operative fire insurance. 

9. Consequently, an agent resident in 
New York, even though the insurer is 
a New York company and the insur- 
ance is a New York centract, may re- 
ceive commissions upon a_ polir so 
written covering such agent’s own prop- 
erty if located in a State other than 
New York. 

10. While the ordinary transaction 
growing out of a credit extended to the 
insured by an agent or broker in con- 
nection with a premium on a policv 
written to such insured does not fall 
within the interdiction of this section, 
any special arrangement whereby, in 
consideration of the placing of such in- 
surance, the agent or broker by or 
through whom the same is placed ex- 
tends a definite credit as to the pre- 
mium of such insurance, is within such 
interdiction. 

11. Consequently, such an agreement 
whereby the payment of a premium is 
postponed three years (a case submit- 
ted to the department for a ruling) is 
in violation of such section. 

12. The giving or allowing of anything 
of value to the insured, not specified in 
the policy, in connection with the re- 
newal of a policy previously written, 
is, within the purview of this section, 
a violation of the same. 

(To be continued.) 





ALLEGES CONSPIRACY. 


General Accident to Sue Exchange 
Companies—Discriminating Bro- 
kerage Withdrawn. 


As a resuit of the declaration by the 
Casualty Insurance Exchange of an ex- 
cessive brokerage, wherever policies of 
the General Accident were competed 
for, attorneys for the Scottish corpora- 
tion will bring suit against each com- 
pany in the Exchange alleging conspi 
racy to damage its business. Although 
the special commission allowance rule 
was revoked shortly after its adoption, 
John Kelly, associated United States 
manager of the General, asserts that 
that fact will in nowise interfere with 
his determination to take legal action, 
and that papers in the case will be 
served shortly. 





Continue With Bureau. 
Following an all day session of the 
| Workmen’s Compensation Service and 
| Information Bureau on Thursday last, 
|the determination to pursue a conser- 
vative course, despite the wild talk of 
abandoning rates and opening commis 
sions was reached. A number of minor 
matters were also passed upon, indi 
| cating that harmony obtains within the | 
jranks of the organization. i 
i 
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LEONARD HEADS DEPARTMENT 


FOR THE GENERAL ACCIDENT. 


Weekly Payment Men Will Report to 
New Headquarters Established 
Here. 


To manage the Weekly Department 
of the General Accident Assurance Cor- 
poration, Kelly & Norie-Miller, joint 
United States managers of the com- 
pany, have selected Thomas W. Leon- 
ard, for several years superintendent 
of the Company’s offices in New York 
city and Brooklyn. 

Mr. Leonard will retain headquarters 
in New York and continue to manage 
his district in this city. Offices for the 
general business throughout the field 
will be opened up in a building adjoin- 
ing that in which the present district 
office is, and the Weekly Department 
men throughout the entire field will re 
port to New York instead of Philadel- 
phia. 

The Weekly Department now oper 
ates in New York, Pennsylvania, Mary- 


land, Connecticut, New Jersey and 
Ohio. 

The selection of Mr. Leonard is a 
strong endorsement of his managerial 


and business ability, as he was not an 
applicant for the position. In looking 


over the available timber, the United 
States managers decided upon him as 
the man they wanted. In making 


the appointment, Mr. Leonard was as 


sured that he would have absolute 
management of the department, the 
home office looking to him for results 
While any assistance desired will be 
gladly rendered, there will be abso 
lutely no interference. 

The entire insurance career of Mr 


Leonard stands as a prediction that his 
administration will be a pronounced 
success. 

Commencing as an agent of the Pru 
dential in Pittsburgh, he quickly at 
tained the rank of an assistant 
intendent and later, superintendent 
While in charge of the Allegheny, Pa 
district of that Company, he made the 
highly complimentary record of leading 


super- 


the entire field of the Company in both 
Industrial and Ordinary 

In recognition of his great work in 
that district, the Prudential placed Mr. 


Leonard in charge of an important dis 


trict in Cincinnati, and it was while 
there that he joined the forces of Ed 
ward A. Woods, manager of the Pitts 
burgh Agency of the Equitable Life, 


having charge of a special department 
Subsequently Vice-President Gage E. 
Tarbell appointed him manager of one 


of the Society’s agencies in Philadel 
phia. 
Having received an offer from the 


Metropolitan Life to re-enter the Indus- 
the fascination for the old 


field, 


work was too strong to be resisted and 
he was appointed superintendent of the 
Company in Brooklyn. Following record 
work for the Company there, he was 
transferred to Philadelphia, and later 
decided to enter the casualty insurance 
field, accepting an agency of the Gen 
eral Accident in Brooklyn. Subse- 
quently he was given a New York 
agency, also. 

He has succeeded in building up one 
of the strongest agencies of that 


cor- 
poration a proposition which he fi- 
nanced. 

Mr. Leonard is a man of great or- 


ganizing ability, possesses tremendous 
enthusiasm and has a thorough knowl- 
edge of conditions in connection with 
the insuring of industrial classes. 


GIVEN LARGER FIELD. 








E. B. Quackenbush Appointed Sole Gen- 
eral Agent in Important Territory 
for Ocean Accident. 





General Manager Oscar Ising, of the 
Ocean Accident and Guarantee Corpor- 
ation, 


yesterday announced the ap- 
pointment of Edwin B. Quackenbush 
as sole general agent in Greater New 


York and Westchester County for the 
personal accident, health, disability 
and burglary insurance department of 
the Company 

In honor of 
tertained Mr. 
heads of the 
partments of 
dinner at the 
nesday. 

Mr. Quackenbush joined 
the British corporation 
years ago, and at once began a syste 
matic and energetically conducted cam 
paign for business. Forceful to an un 
usual degree, with abiding faith in the 
policies he was selfing and everlast- 
ingly keeping at it, in season and out, 
soon produced results, and the office 
became the mecca for an ever growing 


the event Mr. 
Quackenbush 
various underwriting de- 
the Ocean Accident at 
Lawyers’ Club on Wed- 


Ising en- 
and the 


the forces of 
nearly ten 


number of brokers controlling desir- 
able business. 

The conscientious work of Mr. 
Quackenbush early attracted the atten- 
tion of Manager Ising, and the latter 
kept a close personal oversight over 
the activities of his young field man 
That the results produced were satis- 
factory the appointment announced 


above affords conclusive evidence. 

Whiie Mr. Quackenbush modestly at- 
tributes his good fortune to the kindly 
counsel given him by Mr. Ising, the 
fact remains that after all success in 
life is dependent upon one’s own self 
and the way in which opportunities are 
made use of 

Wallace Reid, of New York city, has 
appointed general in the 
suburban department for the American 
Insurance Company of Newark 


been agent 
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GRITIGALLY ANALYZED 


Bankers Association Dissected and 
Flaws Pointed Out. 


BANKERS 


By Gerald E. Hart. 


Under the coercion of a claim of 
copyright the above Association, which 
one- 


comprises a fourth or 


more important banks 


probably 
third of all the 
in the United States, is endeavoring to 
enforce the adoption of this policy upon 
ting bank burglary 
it, therefore, be- 


all companies transac 
insurance business; 
comes desirable to analyze the provisions 
how far it 
now in use. In 


of the contract and see 


Giffers from the form 
the first place, the 
may extend to the name of the docu- 
ment; it certainly cannot extend legally 
to its contents. No which 


copyright provision 


document 
embodies the salient features of an exist- 
ing instrument in common use, and 
which has been in use for years, can 

legally copyrighted. This has been 
laid down by the department of copy- 
rights, time and The writer, 


imself, is a sufferer from this cause, 


again. 


as when he first introduced the Theft 
Policy for residences, the copyright was 
ground that it was a 
mere variation of an existing form in 
common use, protecting against burg- 
lary, and as this was the fact, he had 
to submit to this great financial loss 
to him, under. which all 

ive profited ever since; and yet the 
difference between his Theft Policy and 
the Burglary Policy was fifty times 
greater than that between the American 
Bankers contract and the one in common 
use by all burglary insurance writing 
companies need not attach 


offices. So the 
claimed copyright 


refused on the 


companies 


any importance to the 






eature, except as protecting the title. 
In fact, the copyright anted is for 
1 book, not a policy of urance, and 


ynable whether 
extended in this case, 
clusive privilegs 
title for the policy, 
be called a book. 
Americar 
hat there is practically 
i between 
ommon use by all 
i ] 


anies, and if anything, the 


en quest 


jJankers con- 





any importance 


atter 
o the banker in 
features. For 
American Bankers 
*s are defective 
on they are ex- 

“Definitions” 








term “by any person or persons 
vho shall break into such and 
i word “chemical” is 
covered under 
has been in use for 
or two companies’ 





safe,’ 





licies, and is therefor not original. 

lities (strange 
1 that {this 
, such 
Agreement No. 2 








3 the Fire Clause 


(2), where the companies are held liable 
for fire is occasioned by burglars, 
her no fire loss can be insured 


egally except by a duly licensed fire 


rance company. surglary and fire 
two separate and distinct branches 
insurance, made so by law. C (3) 
he Banker Tic somewhat of 
ew covering, the result of a recent 
ase and which has been adopted by 
ome 9) ies with modifications. 











The clause is harmless, inasmuch as a 
loss of this nature may not occur once 
in a thousand times, and, therefore, all 
companies can endorse their contracts 
without fear, to include it, though 
there is one source of danger, and that 
is, opening the door to collusion be- 
tween an officer of the bank and the 
robber. Viewed from the usual pro- 
hibitive clauses of the criminal code, 
that an encouragement of crime is 
illegal, this clause may therefore, possi- 
bly be determined as illegal and not 


insurable. In Agreement No. 2 (a) 
property left with the company on 


storage is included. This is unfair to 
the insuring office, as while it is willing 
to cover all property belonging to the 
bank, and for which it may be :esponsi- 
ble as a trustee, and in which, it there- 
fore, has a moneyed interest, it should 
not be made to cover goods on storage 
for outside people and in which the 
bank has no pecuniary interest other 
than for storage. It is depriving the 
company of an additional premium to 
which it is fairly entitled. The cover- 
ing even goes beyond storage for which 
the bank gets no compensation, such 
as obliging a person by putting in the 
safe or vault overnight a sum of money 
or securities, and which if robbed, a 
claim could be set up under this clause. 
This is a case of obliging the pwblic 
at the insurance company’s expense, 
for which it has received no equiva- 
lent. 

Agreement No. 4, 
Avoided” does not appear in any of 
the more advanced modern contracts. 
It has become obsolete, due to the 
introduction of Clause No. 5 as copied in 
the Bankers policy ‘“Misstatements in 
Schedule” as it nullifies the latter. 
Personally I always regarded the intro- 


“When Policy 


duction of the ‘“Misstatement Clause” 
(No. 5) as a dangerous innovation as 
it will lead in time to a great deal 


of litigation, but by the introduction of 
the Bankers No, 4 it becomes non- 
effective; therefore, I would prefer the 
Bankers policy in the interest of the 
insuring company. 

The omission of the arbitration clause 
which appears in most policies is a 
serious one to the banker, as it compels 
him in every case to sue for his claim, 
a much more costly and slower method 
ef recovery than that of arbitration. 

No. 5 of the Schedule is also an im- 
provement in the interest of the com- 
vany and should be adopted by all 
offices. 

It is also singular that a lawyer draft- 
ing a policy should use the wora 
“assured” which the insurance act 
states should be “insured,” and which 
latter term is the most appropriate and 
correct designation to use apart trom 
its legality. All companies err in this 
respect, possibly through oversight of 
the law, and copying from each other. 


You cannot assure a man or bank 
against loss, but you can insure him 
or it. 


On the whole in 
banker, 


the interest of the 


and alleged to be. copyrighteq by the 
American Bankers Association. 

There is one covering omitted from 
the policy which is valuable to the 
banker, and which I originated, and 
that is to provide for mysterious disap- 
pearances of money or securities from 
the vault, safe or while taking out or 
placing same away. Such disappear- 
ances do occur, and should be provided 
for in every policy, as they are not cov- 
ered by a fidelity bond, unless it can 
be clearly and directly established that 
the bonded official is responsible and 
guilty. 44 


Resigns Secretaryship. 








Pressure of private business prevent- 
ing his giving the necessary time to the 
secretaryship and treasuryship of the 
Casualty Insurance Exchange, F. J. Wal- 
ters, resident manager of the London 


Guarantee and Accident Company, has 


resigned the former office. 





PREPARING RATES. 


Ohio Commission Hard at Work Prepar- 
ing Clasification of Industries—New 
Law Effective January 1. 


Members of the Ohio State Board of 
Liability Awards are hard at work com- 
piling the classifications of industries 
to be affected by the employers’ liability 
and workmen’s compensation law passed 
by the last legislature and the rates 
which will be paid by the various in- 
dustries. It is expected to have these 
data completed by the first of the year, 
when the law will go into effect. In 
view of the fact that when the Norris 
law, passed two years ago, became 
operative, liability insurance companies 
doing business in the State advanced 
their rates nearly 100 per cent., it is 
expected that when the more drastic 
provisions of the Green statute takes 
effect there will be another sweeping 
advance in rates for this kind of insur- 
ance. This is relied on in large degree, 
by State officials interested in the 
success of the new law, as a factor to 
influence large numbers of industrial 
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cussed and it was decided to advise the 
chairman of the Pittsburgh local board 
of a reduction in the rates at that point 
on account of competition of companies 
not members of the local board. Th 
Bureau also decided to call for the ex- 
perience of all the companies in Pitts- 
burgh for three years with a view to an 
adjustment of the rates here. The rec- 
ommendation of the local board at Pitts- 
burgh that a stamp clerk be appointed 
to cover the western part of Pennsy! 


employers to come under the provisions 
of the State insurance plan, and sub- 
scribe to the State insurance fund which 
is to be administered by the Board of 
Awards. No agreement has been 
reached as to the time and the specific 
instance for the test of the new law, 
agreed on last week by the governor, 
ettorney-general and counsel for the 
Ohio Manufacturers’ Association. 


vania was not approved because the 
board has jurisdiction over the city 
only. 

An important committee, headed by 
President Hillas of the Fidelity ani 
Casualty, was appointed to consider 
the question of individual rates on risk 
having a large premium. 





NEW LIABILITY COMPANY. 





PLATE GLASS BUREAU MEETS. 





Formally Organized in Trenton, Wil! 
‘ , , Have Its Home Office in 
Question of Agency Appointments Stil! Newark. 
Unsettled—Lower Rate to Meet siento 
The new Liability Insurance Con 


Competition at Pittsburgh. 
capeaent pany of New Jersey was organized in 
Trenton last week. Officers will be 
elected at another meeting to be held 
The following are direct- 


The Plate Glass Service and Informa- 
tion Bureau met last week to take 
some action on the question of the ap- 
pointment of agents, which has been jin Newark. 
under consideration for some time, but ors of the Company. Harry S. Mad 
as all of the companies interested had dock, this city; A. E. Williamson, Bay 
rot been heard from, no action onne; Victor Garrett, Jersey City; Wil! 


was 
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SPECIAL TALKS WITH LOCAL AGENTS 





The great fundamental 


A Form weakness of personal 
Without a. surety and the point that 
Substance. is scarcely ever taken 


into consideration, is that 
those who undertake the obligation 
have no expectation or intention of 
meeting it should the exigency arise. A 
bonding company knows that a certain 
percentage of bonds will produce claims 
and these are paid simply as a part of 
the business routine. But when a claim 
is made on a personal surety, he goes 
up in the air, it is in the nature of an 
unforeseeable catastrophe with him and 
the only way to collect on the bond is 
through the slow, expensive process of 
litigation. 

Its apparent cheapness is the only 
thing that keeps personal surety alive. 
But this is only apparent, for while it 
costs nothing in premium, should a 
claim occur, the costs are pretty sure 
to be great. It has been the experi- 
ence With personal suretyship, that 
only a fraction of the amount of the 
bond is finally collected when the mat- 
ter goes through the courts. When a 
bond is required, it is for the purpose 
of indemnifying against loss under cer- 
tain conditions, yet it is always at just 
this point that personal surety fails 
completely. Instead of being cheap, it 
is the most expensive uncertainty 


imaginable. 
* . s 


Perhaps no live local 
Climbing on the agent needs to be ad- 
Compensation vised to keep himself 
Band-Wagon. posted on the happen- 
ings in the liability 
field. It’s a matter of self-interest and, 
in some aspects, a matter of self-pre- 
servation. The tendency toward State 
insurance touches the latter, the first 
human instinct. So far the talk of 
State insurance has been confined to 
the recent workmen’s compensation en- 
actments, but it’s a big step and, as 
planned in some of the States, it will 
be impossible for local agents to write 
any employers’ liability insurance. 

The way this State insurance idea 
got its hold is curious and typical of 
our government processes. The work- 
men’s compensation movement, the 
primary objects of which are in every 
way desirable, reached our shores via 
European countries, as observers knew 
it inevitably would. As operated abroad, 
it was largely a government affair, but 
even the foremost advocates of its adop- 
tion here admitted that the plans used 
elsewhere would have to be modified 
to conform to our State and Federal 
constitutions. Compulsion or State 
operation, they said, was, of course, out 
of the question. This was no bar to its 


adoption, however, for all that the 
awakened public opinion desired was 
an equitable distribution of the com- 


pensation benefits. 

The way to accomplish this was, of 
course, to pass suitable laws in the dif- 
ferent States. Here is where the politi- 
cal element and State insurance came 
to the front. A number of States ap- 
pointed commissions, to go abroad and 
investigate. Bills were drafted no two 
of which were alike, and by the time 
these came before the legislatures the 
politicians had a strangle hold on the 
compensation movement. 

The early advocates never tolerated 
a thought of State insurance, but the 
politicians immediately climbed into the 
compensation band-wagon, tacked a 
State compensation commission onto 
the proposed laws, and State insurance 
became a fact. 

No one but the office seekers and the 
patronage dispensers wanted the State 
insurance feature. The distribution of 
the burden of compensation was essen- 
tially an insurance problem and there 
were plenty of liability insurance com- 
panies that had been doing just that 
thing for years, but there were no fat 
political jobs in it. 

The local liability man, knowing the 


real facts, can do much to expose the 
fallacy of the political management of 
compensation disbursements. Under 
the management of the liability com- 
panies, compensation would be handled 
scientifically according to the actual ex- 
perience, with a proper distribution of 
both the burden and benefits of com- 
pensation. Several leading liability un- 
derwriters have even expressed the de- 
sire that the State undertake the super- 
vision of the rates for compensation, 
based on the experience of the compa- 
nies. Supervision by the State insur- 
ance departments is welcomed, but 
politically controlled State insurance 
would never be anything but inefficient, 
incompetent and extravagant. 





Secured by Globe Indemnity Co. 


The latest capture of General Man- 
ager A. Duncan Reid, of the Globe In- 
demnity Company, of New York, is R. 
H. Pearson, who has been appointed su- 
perintendent of the Inspection Depart- 
ment. 

Mr. Pearson’s mechanical training 
has been peculiarly varied and valuable. 
As a young man he spent seven years 
with the famous Glasgow, Scotland, firm 
of John Elder & Company, engine build- 
ers. Subsequently he was for eight 
years in the merchant marine ser- 
vice, retiring to connect with the Red 
Fort Iron Works, of New York city. 

In turn he visited South America, the 
West Indies and Mexico, being employ- 
ed upon both public and private engi- 
neering work, all the while gaining an 
experience that admirably equipped 
him for his underwriting connection. 

Three years ago he entered the ser- 
vice of the Travelers Insurance Com- 
pany as special inspector, thus con- 
tinuing until November 1 when he join- 
ed the staff of the Globe Indemnity. 

Mr. Pearson is the inventor of many 
devices making for the greater safety 
of industrial workers. A number of his 
patents were bought by the Travelers 
Insurance Company and are now in gen- 
eral use. 

In every sense of the word Mr. Pear- 
son is a high-grade man, and fully meas- 
ures up to the standard of ability 
demanded of his lieutenants by Man- 
ager Reid. 


Field Appointments by the Travelers. 


Recent field appointments in the life 
and accident department of the Trav- 
elers Insurance Company, of Hartford, 
include the following: Special Agent 
U. H. Nichols transferred from Indian- 
apolis to the Grand Rapids, Mich., 
branch office: D. W. Bridgman, special 
agent, transferred from Hartford to 
Philadelphia; Special Agent Mark T. 
Hayes transferred from Syracuse, N. Y., 
to Columbus, Ohio: George A. Martin, 
formerly cashier at the Springfield, 
Mass., branch office, appointed special 
agent at Cleveland; E. W. Frisbie, re- 
cently cashier at Philadelphia, appoint- 
ed special agent at Hartford: Earl D. 
McKenzie appointed special agent at 
Milwaukee, and Albert J. Farnsworth 
appointed special agent at Newark, 
New Jersey. 





Fireman Recovers Damages. 





A novel suit, in which the plaintiff 
was victor, was recently decided in 
Brooklyn, N. Y. John J. Kennedy, a 
member of Engine Company No. 112, 
sued to recover $15,000 damages for in- 
juries sustained while fighting fire in 
the paint and paper hanging establish- 
ment of Michael Normandie, of 41 
Havemeyer street, on September 4, 
1907. The contention was that the de- 
fendant had on storage some barrels 
of benzine without securing the requir- 
ed permit. The fluid exploded, badly 
injuring Kennedy. 














FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 











LONDON GUARANTEE AND ACCIDENT CO., Lta. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


F. W. LAWSON 
Gen’l Manager 


Liability, Accident, 
Health, Credit, Burglary 
#5 and Steam boiler 





Established 1869. 


F, J. Walters 
Resident Manager 

55 John Street 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs. ——— 
~ New England. 











WANTS COMPANIES T0 HELP 


IN RUNNING DOWN CRIMINALS. 


IMinois Bankers Asked to Place Busi- 
ness With Offices that Favor 
State Association. 


opinion of E. E. Crabiree, 
Bankers As- 


sociation, the rates now charged banks 


In the 
president of the Illinois 


for burglary insurance and for depos- 


itory bonds, are unreasonable, and 


bankers of the State are urged to de 
vise methods looking to their reduction, 
“even though it be to organ- 


necessary 


ize a mutual or a corporate compan) 
of our own.” 
Mr. Crabtree’s remarks upon the 


subject, delivered before the annual 
gathering of the Illinois Association 
some days ago, are as here reprinted: 

“We have made some progress in 
this department, but a great many of 
our members apparently fail to recog- 
nize that this work is conducted for 
their benefit and that the commissions 
from the premiums of burglary policies 
are set aside to be used in the ap- 
prehension of criminals. Your officers 
were greatly annoyed last winter by 
the unusually large number of petty 
robberies. Owing to the lack of funds 
operations in this department were ne- 
cessarily restricted. We did the best 
we could with the limited amount of 
money at our disposal, but as it was, 
the drain on our treasury was alarm- 


ing. The secretary has worked out a 
plan of co-operation with leading 
burglary insurance companies, evi- 


denced by our new $500 reward signs 
which should be of great assistance in 
our work against the criminals. We 
most emphatically should place our 
business only with the companies which 
are willing to work with us in driving 
the criminals from the State. In 
placing your bond protection, you 
should be sure that it is done through 
one of the approved companies. An- 
cther reason which should cause the 
banker to place his insurance with the 
association is the fact that he has a 
partner in the person of the secretary, 
who, without cost to him, will guard 
his interests and see that he ultimately 
gets all that is due him. 
Seek Still Lower Figures. 

“The rates for both burglary insur- 
ance and fidelity bonds have been 
greatly reduced from an average of 


$5.31 per thousand in 1902, to $2.50 per 
thousand in 1911, which means a saving 
annually of $15,000 to members of the 
association, an amount equal to nearly 
twice the total annual 


members. The reducti 


lues paid by 
mn Of rates and sav- 
ngs to the members have been 
bout by the 


brought 
persistent efforts of your 
executive officers. : 
fidelity bonds or burglary insurance do 


The losses from eithet 


not equal more than ten per cent. o 
the premium paid. The rates asked b 
surety companies of $5 per thousand 
for bonds to secure public accounts are 
unreasonable and practically prohibit 
their use by banks I would recon 


mend that a committee of five be ap 
pointed to take up the study 
hree forms of insurance, and that the 
with the cymmittee of 


of thes: 


<0-operate 


Americal Bankers Associatior an 
other State associations in formulating 
plans for securing better protection at 
ower rates even though it be neces- 
Sary to organize a mutual or a cor- 


porate company of our own as is now 


being done in mining, manufacturing 
and other lines of business. Through 
such an organization I believe this State 
association could not only pay its 


present running expenses but in ad 
dition would save fully one-half of the 


premiums now paid We have bee 
called upon a time or two to furnish 
legal assistance to help 


prosecute 
where the local State’s at 
torney was not as experienced as cou 
be wished I believe this is a 
mate field for our activities.” 


riminals 7 
ld 


legiti- 


Plea Unfair. 

President Crabtree is hardly fair in 
stating his position regarding the bur- 
glary insurance writing companies, and 
their unwillingness to co-operate with 
the Illinois Bankers Association in 
tracking criminals. Some months ago 
the secretary of the Illinois Associa- 


tion visited the underwriters of the 
East, presenting a half-baked proposi- 
tion which he urged them to accept 


The burden of his plea was that all in 
surance companies co-operate with the 
bankers in running down robbers. As 
the Illinois Association has a hard and 
fast agreement with one insurance 
company for writing bank burglary in- 
surance upon its members, the outsid« 
companies failed to see the logic of 
contributing to the little detective 
scheme, and so told Secretary R. L 
Crampton. 





C. I. Brooks, secretary of the Empire 
State Insurance Company of New York. 
is home from an extensive trip among 
the Company’s agents in the West. 
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LIBERAL RENEWALS DIRECT CONTRACTS 





Georgia Life Insurance Comoany Pett : 
OF MACON, GA. | Security Life Insurance Company of America 


W. O. JOHNSON, President 
W. E. SMALL, President 


Over $1,000,000 of surplus. Non-participating. 
CAPITAL $1,000,000 SURPLUS $500,000 Economic low rates — high values. Splendid 
LIFE AND CASUALTY INSURANCE policy provisions. Big opportunities for men with 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative the work habit. Write 
Management. First Class Openings in bothBranches for PRODUCERS S. W. GOSS, Assistant to President 
Address M. Y. Manley, Superintendent of Agencies “THE ROOKERY,” CHICAGO 











NATIONAL FIRE INSURANCE CO.|| BUILD ON SAFE GROUND 


Fe en Pen Our New Agency Contract—framed in conference with 


STATEMENT, JANUARY Ist, 1911 our agents—will enable you to build with assurance 

ASSETS LIABILITIES for the future. We have openings for a few a men 
Bonds and Stocks.............$7,491,467.60 Capital Steck... ....-.-.+.00. $1,000,000.00 now. Correspondence confidential. ; 
Loans on Bond and Mortgage. 1,470,175.00 ee _ i SmONEEROR, .-. . 6 075, = by 
Real Estate unincumbered.... 657,740.69 sant ad a" mg 125,000.00 
Cash on hand and in banks..-. 393,990.34 a > for ‘Contingent 300,000.00 The Fidelity Mutual Life Insurance canes 
Cob eteatee Agm....... Teens ——..... "7.1! 2,645,909.35 

$10,792,293.34 $10,792,293.34 L. G. FOUSE, President PHILADELPHIA 


SURPLUS TO POLICYHOLDERS $3,645,909.35 



































GENERAL AGENTS 
INCORPORATED | INSURANCE CO. NORTH RIVER INSURANCE CO. BUILDING 
HOME OFFICES OF NEW YORK ASSETS 
INDIANAPOLIS, INDIANA 95-97-99 William Street, N. Y. City Soin ow song agg = me... oes . $1, 124.813 
| Peter Cooper Fire Ins. Co., Inc. os “é ad 
$160,000 Deposited with Insurance Department | | 1Xconronaten rs22 | nuttnenittot Sine 8a, Saat 
; - ; |] TOTAL ASSETS . 0, el sananeka’ 
Stock Salesmen and Life Insurance Men of Ability Desired | $2.283,176.32 ALLEMANNIA FIRE INS. CO. 
| 
BROTHERS & CO. 
apie go AVE., PITTSBURG, PA. VALUABLE AND EFFECTIVE 
GENERAL AGENTS | CANVASSING LITERATURE 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. —Frena— 


CALIFORNIA INSURANCE CO. LIFE INSURANCE AGENTS 


VIRGINIA FIRE & MARINE INSURANCE CO. 
“REBATING VOIDS THE POLICY” 
WANTED ‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 


$2.00 per 100; $1.25 per 50 
INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other . A BANKING PROPOSITION or TWO METHODS OF SAVING ¥ 











Company. They are real “sellers.” Openings of every kind Price $5.00 per 1,000; $3.00 per 500 
in many fields. (With Imprint on Lots of 5,000 or over) 
UNITED STATES ANNUITY AND LIFE INSURANCE CO. ‘6 ” 

1307 McCORMICK BLDG., CHICAGO, ILL. D0 RICH MEN NEED LIFE INSURANCE ? 
WILLIAM T. SMITH, Secretary Giving Effective Answers in the affirmative 











Price $2.00 per 100; $1.25 per 50 


Surplus Lines London Lloyds “A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


(iuaranteed Underwriters Only | ae cia 100; 81,00 for 50 


We can furnish you two policies covering up to $60,000 on a single risk | Insurance for Property and Life 

in seventeen (17) syndicates composed of 116 guaranteed names of | Price $5.00 per 1,000; $3.00 per 500 
London Lloyds Underwriters that accept American fire business through | (With Imprint on Lots of 5,000 or over) 
our office. Immediate binders given ; 10% commission paid. If you are | 
short of insurance send us full information, including list of the principal | 
represented companies and amounts they carry. | 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 


We invite your patronage and promise careful attention to your | 
interest. 


MARSH & McLENNAN 


New York Office, 54 William St. Chicago Office, 159 La Salle St. 

















